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TEXAS CLASSIFIES 
CAUSES OF FIRES 


Total of 17.000 Reports the Basis of 
Analysis Giving Causes Through- 
out State. 


DWELLINGS NUMBER GREATEST. 


Separate Records of Preferred and 
Other Classes Prepared by State 
Board. 


The Texas State Board has compiled 
statistics showing the causes of fires 
throughout the State, based upon 17,000 
separate reports of fires, bringing the 
record up to date. 

The following are the causes of fires 
in dwellings, apartment houses, board- 
ing houses and private outhouses: 
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**Exposures 
**Conflagrations 
**Unknown 
*Stoves and heating 
Sparks on roof 
*Kerosene lamps 
*Curtains—gas 
*Electric wiring 
*Ashes, candles, 
ness 
*Parlor matches 
*Gasolene and volatiles.... 
*Kerosene stoves 
Incendiary 
*Fireworks 
Lightning 
*Burning grass and rubbish. 
*Spontaneous combustion .. 
*Cigars and cigarettes 
*Electric appliances 
*Incubators and brooders.. 
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7,692 100. 


*Preventable fires 83.0 
**Same percentages of preventable fires as for known 
causes. 
The following are the causes of fires 
(Continued on page 12) 





Wants Fire Department Concentrated. 


Fire Commissioner Johnson of New 
York, has sent an application to the 
Board of Estimate for a loan of $2,000,- 
000, promising to earn $1,000,000 or 
more for the city if the authorities will 
approve the plan he has worked out to 
concentrate the various bureaus of his 
department. 

His plan contemplates purchasing a 
city block between the Williamsburgh 
and Queensboro bridges. In the build- 
ings are to be the Manhattan and 
Brooklyn Headquarters, the repair 
shops, training stables and _ store 
houses. 

The commissioner had experts look 
_ over the situation, and they reported 

the necessary site on the East River 
could be bought for $1,000,000 and for 
another million the buildings could be 
put up. By the sale of the present fire 
department sites the city would obtain 
$3,405,000, thus making $1,505,000. 


DIRECTORY OF DSFARIMERTS 


Life Insurance................ l 
Fire Insurance................ ll 
Casualty & Surety . 





Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
$32,146,564 
18,331,124 
1,800,000 
13,815,440 


Assets, January Ist, 1912 

Liabilities (including capital)............ CGes e408 26 0b s Bee reneeonce 
Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 
States, 1,833 Fire Insurance Companies have failed or retired 











T will pay the man who is a producer, or 
qualified to train agents, to write us to-day. 
Excellent positions to men of character and 
ability. Good openings at this time in Penn- 
sylvania, Ohio and West Virginia. We want 
good men. Write us. 


PITTSBURGH LIFE AND TRUST CO. 


- HOME OFFICE, PITTSBURGH, PA. 


W. ©. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 











[MUTUAL BENEFIT’S - 
COMPLETE VICTORY 


Court’s Opinion in Federal Tax Case 
Places Permanent Construction 
on “Dividends.” 
FOUR MAIN POINTS AT ISSUE. 
Agreed Statement of Facts Eliminates 
All But Vital Questions—Scope 
of Decision. 


The Mutual Benefit Life has pub- 
lished in pamphlet form a complete 
review of its case against the Federal 
Government in which it sought to re- 
cover taxes collected under the income 
tax law or “dividends paid to policy- 
holders,” this item being classed as 
“income.” The decision favorable to 
the Mutual Benefit was rendered in the 
United States District Court of New 
Jersey. 

It was agreed between counsel for 
both parties to the suit that if the 
court found for the plaintiff on any 
of the following items the amount for 
which plaintiff would be entitled to 
judment as to each item shall be the 
sum stated opposite the item with 
interest from January 6, 1912: 


Items in Controversy. 


1—If the Court finds that the so- 
called dividends are not “income” 
“received,” plaintiff will be entitled to 
judgment: (a) For dividends allowed 
in reduction of renewal premiums, 
$35,605.43; (b) for dividends applied 
to purchase additional insurance or to 
shorten endowment term, $13,880.34, a 
total of $49,485.77. 

2.—If the Court finds that the increase 
in reserve for so-called “supplementary 
policy contracts” is a part of the “net 
addition required by law to be made to 
reserve funds,” plaintiff will be entitled 
to judgment for $5,357.99. 

3.—If the Court finds that the plain- 
tiff’s returns were correctly made upon 
a “cash” basis, plaintiff will be entitled 
to judgment by reason thereof: (a) 
For deferred premiums (Agreed Factg 
Paragraph 14), $1,499.69; (b) for inter- 
est due or accrued but uncollected 
(Agreed Facts, Paragraph 15), $3,041.94; 
(c) for matured endowment policies, 
| $49.02, a total of $4,590.65. 
| 4.—If the Court finds that plaintiff's 
expenditures for furniture, etce., were 
| ordinary and necessary expenses, plain- 
| tiff will be entitled to judgment by 
| reason thereof for $66.46. 


The Tax and the Law. 


The amount collected by the Govern- 
ment from the Mutual Benefit was 
$61,853.98, being an assessment of 
$26,789.83 for the year 1909 and $35,- 
064.15 for 1910. 

Paragraphs one and two of Secticn 38 
|}of the act under which the levy was 
| made contain the following: 

“1.—Every insurance company now or 
hereafter organized under the laws of 
the United States, or of any State or 
territory of the United States * * * 
shall be subject to pay annually a 
special excise tax with respect to the 
carrying on or doing business by such 

* * * jnsurance company, equiva- 
lent to one per centum upon the entire 
net income over and above five tho- 
sand dollars received by it from all 
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sources during such year, exclusive of 
amounts received by it as dividends 
upon stock of other corporations, joint 
stock companies, or associations, or in- 
surance companies, subject to the tax 
hereby imposed.” * * 

“2.—Such net income shall be ascer- 
tained by deducting from the gross 
amount of the income of such * * * 
insurance company received within the 
year from all sources (First), all the 
ordinary and necessary expenses actu- 
ally paid within the year out of income 
in the maintenance and operation of its 
business and properties, including all 
charges such as rentals or franchise 
payments, required to be made as a 
condition to the continued use or 
possession of property; (Second) all 
losses actually sustained within the year 
and not compensated by insurance or 
otherwise, including a reasonable al- 
lowance for depreciation of property, if 
any, and in the case of insurance com- 
panies the sums other than dividends, 
paid within the year on policy and 
annuity contracts and the net addition, 
if any, required by law to be made with- 
in the year to reserve funds * * * 
(Third) interest actually paid within the 
year on its bonded or other indebted- 
ness, etc. * * * (Fourth) all sums 
paid by it within the year for taxes, etc. 
* * * (Fifth) all amounts received 
by it within the year as dividends upon 
stock of other corporations, joint stock 
companies, or associations, or insurance 
companies, subject to the tax hereby im- 
posed. * * * 


Four Points at Issue. 


The four points raised and argued 
by counsel are as follows: 

First, whether certain so-called divi- 
dends are or are not “income” 
“received” within the meaning of the 
statute; 

Second, whether certain so-called 
“supplementary policy contracts” should 
be represented in the reserve funds; 

Third, whether for the purpose of tax- 
ation to the corporation’s statement 
should be made on a “cash” or on a 
“revenue” basis, and 

Lastly, whether expenditures for re- 
placing furniture, ete., should be con- 
sidered as an investment or an expense. 


The most important point to be 
considered was the first in the settle- 
ment of which it was necessary to 
determine whether “income” “received” 
includes not only cash receipts, but 
also deductions from renewal  pre- 
miums allowed on account of over- 
payments of previous years. In de- 


ciding this point the court reviewed at 
length the workings of a life insurance 
company as regards premium charge, 
particularly as applied to a mutual, or 
participating organization. 


Technical and Well Understood. 


The court in reference to the amount 
returned to policyholders and errone- 
ously termed “dividends” says: 


“The true situation, however, is this, 
the policy is issued at a fixed premium 


as determined by the company’s table 
of rates; that stipulated premium can- 
not be increased, but may be lessened 
annually by so much as the experience 
of the preceding year has determined it 
to have been greater than the cost of 
carrying the insurance, and the differ- 
ence between the amount of the stip- 
ulated premium and the cost of carry- 
ing the risk, constitutes the so-called 
dividend. This difference however, is 
rot in any real sense a dividend. The 
term as used is technical and well un- 
derstood in insurance circles, and as so 
understood has a widely different sig- 
uification from that ordinarily attached 
to the word ‘dividend.’ It operates, as 
already stated, merely to abate or re- 
duce the stipulated premium called for 
by the contract of insurance, to the ex- 
tent, and for the reason that it has been 
determined by experience that the pol- 
icyholder paid for his insurance during 
the preceding year more than it actu- 
elly cost the company to carry the risk. 
This excess payment represents not 








profits or receipts, but an overpayment 
—an overpayment because being en- | 
titled to his insurance at cost and hav-' 
ing paid more than cost, he is er 
entitled to have such excess applied for 
bis benefit. It makes no difference what 
this excess is called, the question is 
what does it represent? Does it in any- 
wise, or to any extent represent earn- 
ings or profits received by the company 
so as to constitute it a part of its in- 
come, or does it merely represent an 
overpayment? Under the terms of his 
policy, the policyholder may, at his op- 
tion, withdraw such excess in cash and 
thereby impart to it a quasi appearance 
of profits, but its character is not there- 
by changed. In that case, however, he 
would, if he desired to continue his pol- 
icy, be required to pay the full premium 
as therein stipulated, whereas, if he de- 
sired such premium reduced to what ex- 
perience had shown was the actual cost 
of his insurance, he could have the ex- 
cess over such cost applied in reduction 
of the stipulated premium and pay only, 
the cost price for the ensuing year; and 
assuming that the cost price as determ- 
ined by the experience of the first year 
remained the same for five, ten, fifteen 
or other number of years, that original 
excess payment would serve to carry 
his insurance at cost, during all of the 
succeeding years.” 


Dividends Not “Income” “Received.” 


In holding that so-called dividends 
cannot be construed as “income” “re- 
ceived,” that the premium actually 
paid by the policyholders is in fact 
the net after the overcharge, if any, 
has been returned, the court refers to 
a number of decisions sustaining this 
view, among them being: Mutual 
Benefit vs. Commonwealth, 128 Ky. 374, 
S. C. decision; Minnesota vs. Mutual 
Benefit decided by the district court, 
second judicial district, December 15, 
1909; Appellate Branch Court of Com- 
mon Pleas, Pennsylvania vs. Penn 
Mutual Life (1 Doupbin Co. Rep. 233), 


Great Southern Life 


Insurance Company 


HOUSTON, TEXAS 





J. 8. RICE 
Presiden 





BEGAN BUSINESS NOVEMBER 1, 1909 


business.........-... $13,000,000.00 
1,220, 471.38 
Surplus to Policyholders, 994,867.42 
Applications received 

during first five months 

of 1912,.........++++-$4,000,000.00 


FOR AGENCY CONTRACTS ADDRESS 
0.S.CARLTON, Vice-Pres., Houston, Tex. 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














Fuller vs. Metropolitan Life (Conn.) | 
41 Atl. Rep. 4; New York Life vs. Styles, | 


The Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





a $102,233,634 
me Pes 109,685,428 
ae. 3+ + ‘\» 114,157, 288 
ae oes 119,229,233 
| aa 121,234,473 


Each year larger than any in the 
previous history of the Company. 


Cemmenced Business 1858. 





THE COST of | life insurance depends on 

iency of Management. 
HIPORTANT FACTS relating to The 
Northwestern’s business are shown by the 


following percentages: 
Mortality Interest 
1907 iter S8” 76 
1908 10.74 59 4,84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4,98 


It is capable of easy demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern’s new policy contract 
with its Dividend Options, ym a and 
dowment Options, Options of Settlement and 
the Premium Lean Features. 

Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 




















Assets: $46,786,131.91 


is unexcelled. 








DIVIDENDS 
POLICIES 


available under 
direct contracts. 


STRONG POINTS 0 The Germania Life Insurance Company 


Liabilities : $40,259,380.22 
Surplus and Dividend Funds: $6,526,751.69 


Insurance in Force on the Paid-for Basis: over $132,000,000. 


A COMPANY 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


Attractive Territory ADDRESS: 


whose conservative management in the interest of its policyholders 


Home Office, 
50 Union Square, New York 
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59 LJ.L.B. 291; 
381 (1889). 

In the opinion of the court Congress 
did not aid to over-rule these decisions, 
but rather to crystalize them into a 
statute law, and “by so doing exempted 
from taxation dividends of the charac- 
ter in controversy.” 

Participating and Non-Participating. 

The opinion contributes a paragraph 
as to the inconsistency of attempting 
to discriminate as between the partici- 
pating and non-participating policy- 
holder, as will be noted by the follow- 


L.R. 14 App. Cas., 


ing: 

“While perhaps not illegal, it is in a 
sense unfair, and therefore presumably 
contrary to the intention of Congress, 
as between a mutual company and a 
stock company, to tax the dividends in 
question, as income received. The 
policyholder in a stock company pays 
a uniform and fixed premium each 
year, the premium in his case is not 
“loaded” but is presumed to represent 
cost as nearly as may be, for the 
reason that the stability of his policy 
is assured by the stock of the company, 
and not, as in the mutual plan, by pre- 
mium payments avowedly in excess of 
the cost of the insurance. It would 
seem to be fair and equitable therefore, 
between the two classes of companies, 
to tax them upon the premiums actu- 
ally paid them by their policyholders 
and not to tax one class upon premium 
payments actually received and the 
other upon payments which at the 
utmost are only ‘constructively re- 
ceived.’ ” 

Supplementing Policy Contracts. 

On the second point, namely as to 
whether supplementary policy contracts 
should be represented in the reserve 
fund, the court holds that they come 
fairly within the definition of reserve 
as given. It is pointed out that com- 
missioners of insurance of all the 
States require the maintenance of a 
reserve to cover obligations under such 
contracts. The cases of Bankers Life 
vs. Holland (Vt.), and that of New 
Haven Trust Co. vs. Gaffney (Conn.) 
are cited in support of this contention 
the court concluding its reference to 
the second point with the following: 

“These supplementary policy con- 
tracts are required by law, to be repre- 
sented in the reserve fund, and that so 
much of that fund as is annually set 
apart for that purpose, is not subject to 
the tax in question.” 

Cash or Revenue Basis. 

The third point is whether for the 
purpose of taxation the corporation's 
statement should be made on a cash 
or reserve basis; or whether uncollected 
and deferred premiums and interest ac- 
crued, and due, but not actually re- 
ceived are proper subjects of taxation. 
On this the court said: 

(First) “All the ordinary and neces- 
sary expenses actually paid within the 
year out of inccme in the maintenance 
and operation of its business and prop- 
erties.” 

(Second) “All losses actually sus- 
tained within the year, ete. Also the 
sums other than dividends paid within 


the year on policy and annuity con- 
tracts, and the net addition, if any, re 
quired by law to be made within the 
year to reserve funds.” . 

(Third) “Interest actually paid with- 
in the year on its bonded and other in- 
debtedness, etc. * * * and in the case 
of a bank, banking association or trust 
company, all interest actually paid by it 
within the year on deposit.” 

(Fourth) “Aiso all sums paid by it 
within the year for taxes, etc.” 

(Fifth) “All amounts received by it 
within the year as dividends upon stock 
of other corporations, joint stock com- 
panies or associations, or insurance 
companies, subject to the tax hereby 
imposed.” 

“It seems almost to border upon ab- 
surdity to speak of income as including 
that which has not been received and 
which in the ordinary uncertainties of 
business, may never be received. How 
can it be affirmed of unpaid interest 
that it will ever be paid, or if so, when? 
The same is true of uncollected and 
deferred premiums. It is manifestly 
impossible to tell when, if ever, they 
will be paid. The policyholder is under 
no legal liability to pay them. He may 
neglect or refuse to pay them, and 
thereby lapse his policy. But that is 
all; he cannot be sued for them; they 
are not debts. The company therefore 
properly refuses to treat such unpaid 
items as receipts. They are neither 
receipts nor income until paid. My 
conclusion is that the act contemplates 
that the required statement shall be 
made upon a cash basis; that is, upon a 
basis of money actually received and 
expenditures actually paid during the 
current year. Such a method, and such 
only, is fair to both parties, and was 
substantially so admitted at the argu- 
ment, on behalf of the government.” 

The fourth point was also decided 
in favor of the company, the court 
concluding its decision as follows: 

The items having all been found in 
favor of the plaintiff, judgment will ac- 
cordingly be entered thereon, pursuant 
to the above stipulation, in favor of 
the plaintiff and against the defendant, 
upon the first item for $49,485.77; upon 
the second item for $5,357.99; upon the 
third item for $4,590.65 and upon the 
fourth item for $66.46 with interest 
upon each item from January 6, 1910. 





Insured Thousands: Took None 
Himself. 





After spending a life time writing 
millions of insurance for other people 
Archibald C. Haynes died without any 
insurance on his own life. In his will 
just filed he left only a $500 estate, 
which goes to his widow. Haynes was 
at one time one of the best-known in- 
surance men in the country. He was 
general agent of the Equitable for many 
years, and later was president of the 
Mutual Reserve Life Insurance Com- 
pany. 





The Life Underwriters Association 
of Canada, holds its annual convention 
at Montreal next Thursday and Friday. 


PLANS OF LIFE CONVENTION 


PREPARE INTERESTING PROGRAM. 





Secretary N. D. Sills Issues Call for 
Memphis Meeting—Arrange for 
Record Gathering. 





Secretary Neil D. Sills has issued the 
call for the twenty-third annual conven- 
tion of the National Association of Life 
Underwriters, which will be held at 
Memphis, Tenn., October 15, 16 and 17. 
Headquarters for tie convention will 
be at the Hotel Gayoso, where most of 
the delegates will be quartered. The 
sessions of the convention are to be 
held in the Goodwyn Institute. In re- 
gard to the benefits to be derived from 
attendance at the meetings Secretary 
Sills says: 


“The officers of the National Associa- 
tion, assisted by the members of the 
Memphis Association, are planning to 
make this the most helpful convention 
ever held. Let no private luncheon or 
entertainment be planned or attended 
by association men which will in any 
way interfere with the sessions of the 
convention. It is hoped that no com- 
pany will hold agency meetings any- 
where during the convention dates or 
in connection with the convention, and 
if any such meetings have already been 
planned, that arrangements be made to 
hold them just prior to or just after the 
National Convention, so that no dele- 
gate may be prevented from attending 
cur meetings or diverted from getting 
the full benefits of the convention. 


“In the three you will get the bene- 
ficial experiences of successful men 
who have been in the insurance busi- 
ness for years. You will hear argu- 
ments and new plans that have been 
used with success. 

“The Memphis convention will prove 
to be the best investment of time and 
money that you have ever made, be- 
cause you will return home a bigger 
writer and a more successful manager, 
with a larger conception of your pro- 
fession. The highest and liveliest men 
in the life insurance world will attend 
the convention and you will have an 
opportunity of hearing and coming in 
touch with them. The convention will 
cure many of your business troubles. 

“The Entertainment Committee of 
the Memphis Association has some 
treats in store for the delegates, 
alternates, ladies and visitors. Tues- 
day evening there will be a general 


reception and dance at the Hotel 
Gayoso. Wednesday afternoon they 
will give an old-fashioned Southern 


barbecue at Riverside Park going by 
steamers. Details of entertainment 
will be announced in the convention 


hall. Special preparations have been 
made for the entertainment of the 
ladies. 


“The annual banquet will be given 
at the Hotel Gayoso on Thursday 
evening, October 17th, and every dele- 
gate and alternate should plan to at- 
tend this closing feature of the con- 


vention. As usual, the ladies will also 
be admitted to the annual banquet.” 
The Committee on Speakers has for 
sume time been working on the pro- 
gram, and has announced that address- 
es will be made by Robert Lynn Cox, 
general counsel and manager of the 
Association of Life Insurance Presi- 
dents; Edward A. Woods, manager of 
the Pittsburgh Agency of the Equitable 
Life Assurance Society, subject: “The 
Life Insurance Agent of the Future, 
His Requirements and Opportunities”; 
Dr. Oscar L. Dowling, president of the 
Louisiana State Board of Health, sub- 
ject: “Conservation”; Isaac Miller 
Hamilton, ex-president of the American 
Life Convention, subject: “The Home 
Office and the Field Force”; Bishop 
Thomas F. Gailor, and Albert W. Biggs. 
Chas. Jerome Edwards is chairman 
of the Committee on Topics, and will 
have charge of the five-minute discus- 
sions on the following topics: 
1. Prospects of the Right Kind and 
How to Secure Them. 
(a) The Value of a Systematic 
Supply of New Leads. 
(b) Conserving the Time 
Ability of Soliciting Agents. 
(c) The General Agency Reference 
Bureau; The Route List; Old 
Policyholders, and Introductions. 
2. Team Work and the “Reason.” 
(a) Why New Agents Should Prac- 
tice the Plan. 
(b) How Old Agents Benefit There- 


and 


by. 
(c) Why the Most Successful Agents 
do Team Work. 
3. The Value of a System for Steady 

Production. 

(a) The Necessity for Concentra- 
tion on One Plan. 

(b) Consecutive Weekly Production. 
(c) How Steady Production Stimu- 
lates Agency Production. 

. Standardizing the Agent. 

(a) Should Agents be Licensed for 
More than One Company. 

(b) The Responsibility of the 
General Agent in Safeguarding 
His Sub-Agents’ Interests. 

(c) What is Brokerage Business? 

Best Methods of “Closing.” 

(a) Should the Agent Talk Com- 
pany or the Policy—or Protec- 
tion? 

(b) Writing Up on First Interviews 
with a Fair Possibility of De- 
livery vs. the “Follow Up” Plan 
and Closing with a Binding 
Receipt. 


ce 


on 





To Entertain Convention. 





The life insurance companies of Chi- 
cago are making preparations for en- 
tertaining the delegates to the meeting 
of the American Life Convention which 
will be held in that city from Septem- 
ber 4 to 6. On the afternoon of Sep- 
tember 6 there will be an automobile 
trip through the parks and boulevards, 
with a banquet that evening at the 
Hotel La Salle. Special entertainment 
will be provided for the ladies who will 
attend the meeting. 





; 
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The 


FORREST F. DRYDEN, President 


Over $466,000,000 


is the amount paid policyholders 
since organization, plus amount 
invested for their security and 
held at interest to their credit by 


Prudent 


--. Write us about an agency ... 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Incorporated as a Stock Company by the State of New Jersey 


ial 


Home Office, NEWARK, N. J. 
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HUNT-WYNANT CONTROVERSY 


TO BE TRIED BY THE COURTS. 








Cleveland Life Seeks $600 Judgment— 
President Hunt Would Prevent Use 
of Letter. 





Two suits have been filed in the Lucas 
County Court of Common Pleas at 
Toledo, Ohio, in both of which Wilbur 
Wynant is made defendant. The first, 
No. 65,764, is that of William H. Hunt 
vs. Wilbur Wynant in which the plain- 
tiff seeks an injunction preventing the 
defendant from making use of a letter 
which it is alleged was secured under 
misrepresentation. 

The second, No. 65,765 is that of The 
Cleveland Life Insurance Co. vs. Wilbur 
Wynant, in which the plaintiff seeks to 
recover judgment for $600 and interest, 
alleged to be part payment on $3,000 
worth of stock of the Cleveland Life 
sold to R. B. McLain in June 1909, a net 
of $2,400 having been turned over to 
the company. The contention of the 
Cleveland Life is that $600, 20 per cent. 
of the amount realized from the sale of 
the stock, retained by the defendant 
was converted by him to his own use 
“without the knowledge, authority or 
consent of the plaintiff, and that no 
part of said sum so converted has been 
repaid to plaintiff. 

Letter In Controversy. 

The controversy in the case of Hunt 
vs. Wynant hinges on a letter written 
by the plaintiff to the defendant on 
September 3, 1909, as follows:— 

Mr. Wilbur Wynant, 
35 Grassmere Ave., 
Cleveland, Ohio. 
My dear Mr. Wynant:— 

I desire in acknowledging your com- 
munication of September Ist, to assure 
you of my sincere appreciation of its 
contents, 

I entered into the affairs of the Cleve- 
land Life with a high regard for the re- 
sponsibilities of this office. I have en- 
deavored to do my duty as my best 
judgment directed me. 

I am exceedingly gratified to have 
had the hearty co-operation of all who 
are actively and largely interested as 
stockholders in the successful conclu- 
sion of our plans which have so im- 
measurably strengthened the Cleveland 
Life. While every stockholder is justi- 
fied. in his optimistic estimate of the 
future of our enterprise yet, what is 
more, we have given further evidence 
of our desire to sacredly and abundantly 
safeguard our obligation to our policy- 
holders. The help of no one is more 
appreciated than your services to the 
board in this connection. 

This communication gives me an op- 
portunity to congratulate you upon your 
record in the direction of the agency 
force in the service of this company. 
Your splendid work is evidenced by, not 
alone the extraordinary volume of busi- 
ness placed upon our books the first 
year, but the small percentage of lapsed 
policies upon renewals of this business 
the second year, clearly indicates the 
discrimination exercised by your de 
partment in the choice of business 
written. 

In entering upon your new connec- 
tions you have my hearty good wishes. 
I know that you will succeed with credit 
te yourself and satisfaction to your as- 
sociates. That you will continue a gen- 
erous stockholder in the Cleveland Life 
is gratifying to your friends, in this 
company, and is a very substantial evi- 
dence of not only your continued faith 
in the prosperity of the company, but 
your good will as well. 

I beg to remain with respect, 

Very truly yours, 
William H. Hunt, President. 

Mr. Hunt claims that the letter was 
written by him pursuant to representa- 

- tions made by Mr. Wynant as to busi- 
ness written and caused to be written 
for the Cleveland Life while the latter 
was employed as its agency director, 
but that these representations were not 
in accordance with the facts. This let- 


ter, he says, has been reproduced in | 
pamphlet form, and is being used in con- 
rection with the sale of stock of the 
Underwriters Securities Corporation 
and the Toledo Life in such a manner 
as to make it appear that he endorses 
these corporations, which is not true. 





MASS. MUTUAL MEETING. 





General Agents Hold Twenty-first an- 
nual Convention at Springfield— 
Interesting Program Arranged. , 





Elaborate plans are being made for 
the entertainment and instruction of 
the general agents of the Massachu- 
setts Mutual Life, who will gather in 
Springfield next Friday and Saturday 
to attend the 2ist annual convention 
of the general agents, to be held in 
the home office building. An interest- 
ing program of speakers has been 
secured, including President William 
W. McClench, ex-Gov. John Franklin 
Fort of New Jersey, and L. Brackett 
Bishop of Chicago, president of the 
National Association of Life Under- 
writers. 

Friday morning there will be an 
address of welcome by President Mc- 
Clench. The morning meeting will be 
taken up with ex-Gov. Fort’s address 
on “Life insurance from the standpoint 
of a policyholder,” and a paper by Dr. 
Morton Snow on “The constructive 
phase of the life insurance examina- 
tion.” In the afternoon the agents will 
gather to hear Mr. Bishop of Chicago 
speak on “Selling life insurance,” and 


an address by Charles Warren Pickell| 


of Detroit on “The easiest way to avoid 
competition.” The. Saturday morning 
session will be occupied with a paper 
by F. D. Buser of Philadelphia on 
“Problems in field work,” and the open- 
ing of the “question box,” whose con- 
tents will be presented to the meeting 
by W. F. Wailace of Utica, N. Y. 

The entertainment features of the 
convention will include an informal 
reception to the agents and their wives, 
to be given Friday evening by Presi- 
dent and Mrs. McClench at their home 
at 112 Sumner avenue, a boat trip to 
Riverside and clambake on the grounds 
Saturday afternoon, and an automobile 
trip for the wives of the agents on 
Friday to Northampton, Amherst and 
Sunderland. 





SOUTHERN COMPANIES MERGE. 





Jefferson Standard, Security Life & 
Annuity and Greensboro Life 
all Combine. 





A combination has been effected 
among three southern life companies 
that makes the second largest company 
in the Southern States. The compa- 
nies affected are the Jefferson Stand- 
ard Life of Raleigh, the Security Life 
& Annuity of Greensboro and the 
Greensboro Life of the same city. The 
three companies together have an 
aggregate insurance in force of $39,- 
009,000. 

This merger has been pending for 
some time. The headquarters of the 
company will be in Greensboro, and it 
is expected that the management will 
be in charge of Charles W. Gold, sec- 
retary of the Jefferson Standard Life 
and Julian Price, secretary and agency 
manager of the Greensboro Life. 

When the merger is completed it will 
be one company with nearly $4,000,000 
assets and nearly $40,000,000 insurance 
in force. In total assets, it will be ex- 
ceeded in the Southern States only by 
the Life Insurance Co. of Virginia. 
The Security Life & Annuity has $16,- 
000,000 insurance in force, the Greens- 
boro Life has $12,000,000 and the Jef- 
ferson Standard life $11,000,000. 





Two recent acquisitions to the West- 
ern Pennsylvania agency of the Provi- 
dent Life & Trust—Wells & Hilleman 
general agents—are J. W. Soisson, who 
will operate with headquarters at Con- 
nelisville and Arthur C. Christiansen, 
a recent graduate from “Pitt,” who is 
identified with the Pittsburgh office. 





LEST YOU FORGET 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 





ON ONE SIDE AndtoCapthe Climax | ON THE OTHER SIDE 
LARGEST MASSACHU- | AN INGOMPARABLE | LIVE AGENcY 
STRONGEST MASSA- 18 PAYMENT LIFE | QUickREsuLTs 

ny plas nad EVERY FACILITY FOR 


GAN YOU BEAT IT? 


RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 








This Company issues policies which grant the insured 
COMPLETE PROTECTION against all the adversities 
affecting life or health, and which provide Indemnity for 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


DISABILITY RESULTING FROM ANY SICKNESS 
OR ANY ACCIDENT 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 











Every Month a Record Month! 


Each month of this year has given a fine gain in new business over the same 
month in 1911. Never were the policies of this Company as easily sold as now. If 
this rate of increase continues, 1912 will pile up a total of new business far exceeding 
that of 1911—our record year. 

Popular policies, low premium rates, large dividends, Massachusetts prestige, 
and Massachusetts Mutual far-spread reputation, at the command of a well-organized 
agency force that is backed by progressive Home Office management, are the cause 
of this satisfying prosperity. : 

We occasionally have a general agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 























“< Pre-eminence in Benefits to Policyholders ” The Watchword. 


THE MUTUAL LIFE 


Insurance Company of New York 
Paid to Policyholders in 1911................-..-++. $57,353,726.13 
Received from Policyholders in 1911............. 


Excess of Payments over Receipts............. 
PAID DIVIDENDS IN 191i 


$13,631,857.73 
APPORTIONED FOR DIVIDENDS IN 1912 
$15,146,685.72 
MUTUAL LIFE AGENTS MAKE MOST MONEY 
BECAUSE 


MUTUAL LIFE POLICIES SELL MOST FREELY 
For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice-President 


34 Nassau Street New York, N. Y. 
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$1,771,542.93 
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LIFE MEN AND THEIR WORK 


WHY BUSINESS IS “DIFFERENT.” 





Attracts a High Type of Leaders—in- 
teresting Address by G. W. Ryan 
Before Credit Men. 





The Pittsburgh Association of Credit 
Men recently heard an interesting talk 
on life insurance by George W. Ryan, 
of Pittsburgh, in which he told of the 
growth of the business and the rela- 
tions of the agent and the assured. He 
showed how the life insurance business 
was “different” and told why life insur- 
ance men regarded their work as in 
some respects a mission. 

“The. most casual analysis of the 
main object of life insurance at once 
discloses why it is that men who are 
devoting their lives to its development 
and spread, may feel perhaps that it is 
a superior business or profession as 

. compared with most others.” said Mr. 
Ryan. 

“When a man takes fire, credit, lia- 
bility or surety insurance it is to pro- 
tect his property, a mere physical prop- 
erty, an asset possible to replace, but 
when he takes iife insurance he is not 
only protecting his family but he is in- 
suring the most valuable asset in the 
world, the human life, to him, his life 
an asset impossible to replace. 

“In this needful and honorable work 
is the great bulk of humanity interested, 
but while the life insurance agent 
might by some be classed in the divi- 
sion of distribution, to me he is outside 
breastwork of commerce altogether, ex- 
cept when writing corporation or part- 
nership insurance, for purely commer- 
cial purposes. 

“I prefer to regard him as engaged in 
the serious and worthy work of reduc- 
ing to a practical rule of action the 
highest attribute of civilization. 

“The instinct of self perservation will 
drive men to seek that which they must 
eat, or the wherewithal with which they 
must be clothed, but a _ respectable 
flame has to be kindled by the divine 
spark within them to induce them to 
take out life insurance. 

“And in that is the difference. The 
man in the market sells the people 
what they want, while the life agent 
must make the people want what he 
has to sell. 

“In other words, the one deals in 
things wholly material, the other in a 
substance which appeals to the con- 
science and to the heart. : 

“The product one sells because of 
present needs, of present people, the 
cther sells the golden and guaranteed 
provision which may not affect the act- 
ual present wants of the present pur- 
chaser but the possible necessities of 
ethers in the future. 

“The earnest life underwriter who be- 
lieves in himself and the virtue of his 
mission belongs in the same class with 
the teacher, and the minister and all 
ihe other welfare workers for human- 
ity, whose results, direct or indirect, 
are of permanent benefit to this and the 
succeeding generation and this is why 
he may be pardoned if he takes a great 
pride in his profession and indulges in 
u feeling that in many ways it is super- 
ior. 

“Why then should a man with a mes- 
sage, a mission, an aim like this, cause 
you to shrink from an interview? 

Dependent Upon Others. 

“Do you know that 97 per cent. of all 
men in the United States at age 65 or 
over, are entirely, and solely dependent 
on children, relatives, friends, or public 
institutions? Let me repeat this. 

“You naturally will wish to be in the 
class represented by the other 3 per 
cent. If you do, don’t you see that the 
proper form of endowment, or income 
insurance will solve the problem? 

“Your wife and children are your 
highest consideration. 

“The marriage vow does not mean 
that you are to simply provide for them 
while you are young, with health, posi- 
tion and prospects. It gces farther and 
covers the period also when ills creep 





close, when disease takes a firm grasp, 
when the breakdown comes, when the 
knees shake, the brain wearies, the 
nerves are shattered, refreshing sleep 
is a thing of the past, the wife has to 
help support children, children have to 
discontinue their education. 

“What is it at this time and under 
these conditions which would reverse 
these conditions? 

“Answer this for yourself. This pic- 
ture is not overdrawn, rather mildly 
stated. Let me present another thought. 

“Perhaps you say your family, nor 
yourself, will ever want as you have a 
nice little fortune accumulated. This 
is no doubt true, but have you a guar- 
antee or a bond, among your papers, 
which assures you that this investment, 
will be as good, as safe, as certain 20 
years hence as it is now? 


“Look again over these documents, 
you will not find such a paper. Or 
again, I hear some one say: 

“I can make more by depositing an 
amount equal to the premium in a sav- 
ings bank at 4 per cent. compounded 
yearly. Granting that the bank is be- 
yond any question of failure, is your 
statement true? 

“We will admit the possibility, but 
not the pactice nor the ability to com- 
plete the payments. Listen to a hur- 
ried explanation. 

“1,000 men same age in insurable 
condition decide to do as you mention; 
another 1,000 men in like condition de- 
cide to take out $10,000.00 in 20 year 
endowment insurance, annual premium, 
say $300.00. 

“At the end of one year, 8 of these 
thousand men in each class are certain 
to be dead. No one can say which 8, 
but 8 will die. 

16 widows are left: 

8 widows of the insured get. .$10,000.00 
8 widows of the bank in- 


PE. GE sents avecddes 300.00 
plus 4 per cent. .......... 12.00 
Ns ME he ove ndaess $ 312.00 


“At the end of the second year there 
are certain to be 16 more widows: 

& widows of the insured get. .$10,000.00 
8 widows of the bank in- 

vestors get each, including 

interest 626.48 

“At the end of the third year 16 more 
widows: 

8 widows of the insured get. .$10,000.00 
8 widows of the bank in- 

vestors get each, including 

interest 963.54 

“Think of the number of years it will 
require until the widows of the bank in- 
vestors get a sum equal to the widows 
of the insured. 

“We admit the bank investment will 
prove the most profitable if a man lives 
to make his deposits, but who can guar- 
antee that he will not be one of the 8 
or more each year to depart. 

“With the insured men, if they were 
to live to mature their policies, each 
would receive from any reputable and 
reliable company, a sum considerably in 
excess of the total amount of his pre- 
niium deposit with a modest rate of in- 
terest, but don’t forget the protection he 
also had which the bank could not offer. 

“Some will argue that they cannot 
afford it, or cannot afford to carry mcre 
than they now carry. 

“Why men, these very men, are often 
extravagantly indulgent in all forms of 
pleasures. 

“This room every Thursday 1s filled 
with smoke. Think what protection 
could be purchased with the money, 
which goes up in smoke daily, and yet 
you simply buy your cigars out of your 
loose change. 

“For the drinking man, a drink less a 
day will purchase $1,000.00 and you get 
the money in 20 years or less. 

“Theatres, ball games, pool, billiards, 
automobiles, horses, speculation, new 
clothes that are not needed, a hundred 
ways are open for a man to ‘afford’ in- 
surance without curtailing to himself all 
the pleasure he needs, and possibly a 
little regulation of some of these small 
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SAGAMORES OF CHEYENNE 


WOULD 





INSURE MEN TO LIVE. 





Assessment Order of Wyoming Re 
verses the Usual Custom of Insur- 
ance Companies. 





An editor describes an association or- 
ganized in Wyoming and calling itself 
the Sagamores of Cheyenne, whose 
echeme is “to insure men to live in- 
stead of to die.” The policies are said 
to be for terms running from 5 to 30 
years; if the holder lives through his 
term he receives the face of his policy, 
but if he dies before the end of the 
term he forfeits all. Commenting upon 
this, the editor states that tontines 
have been forbidden in most States if 
not in Wyoming, and that in most 
States also the forfeitures of premiums 
are prohibited. 


Tontine and Pure Endowments. 


This is not technically tontine insur- 
ance, although precisely the same prin- 
ciple is involved. It is what is known 
as pure endowment insurance and, so 
far as we know, is not prohibited in 
any State. The New York law, while 
prohibiting deferred dividend insurance 
especially authorizes the writing of pure 
endowments, though there are few if 
any objections that can be urged against 
tontine insurance that do not apply to 
pure endowment. Deferred dividend or 
tontine insurance is a means of invest- 
ing the uncertain surplus accruing 
yearly, with a provision that it must be 
divided among only those who live to 
the end of the tontine period. Pure 
endowment differs only in that the in 
vestor is not merely speculating in un- 
certain amounts to accrue hereafter, 
but is putting up good money, so much 
each year, all to be forfeited in case he 
dies within the period selected. 


Future Not Very Rosy. 

As to the company named, it is prob- 
ably running on the assessment plan, 
and is therefore unsound and liable to 
end in failure. It is suggested that per- 
sons who cannot get regular life insur- 
ance are eligible to pure endowment 
and can thus provide for a rainy day in 
the future in the event of their surviv- 
ing. This is all true, for no medical 
examination is required in pure en- 
dowment, the poorer the risks the bet- 
ter satisfied the company will be, for 
the fewer will live to be paid at the 
end of the period. It is difficult to see, 
however, why any man who is in poor 
health would care to go into a specula- 
tion of this sort, where he will lose all 
if he does not live to a certain date. It 
is more probable that only the soundest 
lives will speculate in this sort of in- 
vestment, just as only the best lives 
select the regular endowment in life 
insurance. 








items would have a natural tendency to 
make him more physically fit. 

“I realize that some of you have 
formed an impression of life insurance 
in general from the man who has called 
on you and who did not appear to have 
brains enough to carry fodder to the 
cattle, but there are order takers, time 
servers, clock watchers, never do wells 
in every business. 

“Any such men in our profession, will 
no more make good than they will in 
your line, but who will doubt the sin- 
cerity, ability and success of such men 
as: 

“Asa S. Wing, Morgan G. Buckeley, 
The late John F. Dryden, J. Thomas 
Moore, W. D. Wyman, Judge W. A. Day, 
Joseph Ashbrook, John B. Lunger and 
John R. Hegeman. 

“Or in our own City of such men as: 

“BE. A. Woods, Chas. A. Fohl, Graham 
C. Wells, W. C. Baldwin, H. D. W. Eng- 
lish, Edw. O’Neill, J. C. Biggert, Royal 
S. Goldsbury and E. R. Putman. 

“And who will say that they would 
continue in their profession if it did not 
represent all and far more than the few 
po‘nts that I have mentioned. 

“Gentlemen, the life insurance man 

















Your Opportunity 


eolS IN..... 


The Old Bay State 
Right Now 


We have opening for 

3 District Agents in Large Cities, 
an Experienced Field Superin- 
tendent and other High Grade 
Solicitors. 

~ oe ic men of character and ability 
only. 

The latest approved methods and every 
facility to insure a successful career. 


The company and contracts need no 
introduction to you. There is none 


NORTHWESTERN MUTUAL 


LIFE INSURANCE CO. 
CHAS. H. SAGAR, 
General Agent for Central Mass. 
DAY BUILDING, WORCESTER, MASS. 











Incorporated 1851 


BERKSHIRE 
Life Insurance Co. 


PITTSFIELD, MASS. 


W. D. WYMAN, President 


Its policies which are issued 
at low rates, contain 
many liberal 
privileges. 


Correspondence Invited 
W. S. WELD 


Superintendent of Agencies 
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stands ready to serve you, no matter 
what your needs be, there is a form of 
insurance to fit the case. 

“Straight Life Policies. 20 Payment 
Life Policies, or 15, or 10 payments. 
Single Premium Policies. Endowment 
policies, to mature at any age. Income 
Policies, providing certain incomes for 
life. Annuity Policies beginning at once 
tc pay an annual amount. Corporation 
or partnership insurance of which I wish 
{ had time to speak. 

“And so we, who represent this pro- 
fession, this business, thank you for 
your attitude in the past welcome a 
more intelligent study of the subject on 
your part, suggesting that every man 
refresh his memory as to the kind of in- 
surance he is now carrying, whether it 
is sufficient or fitting, whether it really 
will do as he now_thinks it will. 

“Assure yourself that you are pro- 
tected ag fully as you should be.” 





Associated Fraternities Convention. 





The annual convention of the Asso- 
ciated Fraternities of America was held 
at St. Paul this week. Secretary E. W. 
Donovan of Detroit reported that insur- 
ance in force represented by the orga- 
nization amounts to more than $5,000,- 


000,000, and the death and disability 
benefits paid out annually totals $5,- 
000,000. 





Wm. A. Wood, supervisor at Mem- 
phis, Tenn., for the New York Life 
has a month’s vacation because of ill 
health and will spend part of that time 
around New York. 
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INTERNATIONAL LIFE ELECTION. 





Members of Board and Official Staff— 
Company Opens Western Depart- 
ment at Denver. 





At the annual meeting of the stock- 
holders of the International Life of St. 
Louis held last week, the following 
board of directors was elected: 

J. L. Babler, vice-president and man- 
ager of agencies; W. S. Doyle, manager 
collection department; A. G. Edwards, 
broker; T. H. Glancy, proprietor Mar- 
quette Hotel; August Schlafly, capital- 
ist; Massey Wilson, president, all of 
St. Louis; W. S. Dickey, president W. 
S. Dickey Clay Products Mfg. Co., Kan- 
sas City; J. P. Hinton, cashier Hannibal 
National Bank, Hannibai, Mo.; S. W. 
Jurden, president and treasurer First 
National Bank of Wellston, Wellston, 
Mo.; W. S. Norton, capitalist, Colum- 
bus, Kans.; R. V. Taylor, vice-president 
and general manager M. & O. R. R., 
Mobile, Ala.; Campbell Wells, banker, 
Platte City, Mo. 

Immediately following the stockhold- 
ers’ meeting the new board convened 
and elected officers as follows: Massey 
Wilson, president; J. L. Babler, vice- 
president and general manager of agen- 
cies; J. P. Hinton, second vice-presi- 
dent; W. F. Grantges, secretary; Chas. 
Kell, assistant secretary, assistant 
treasurer and auditor; S. W. Jurden, 
treasurer; Dr. E. A. Babler, chief medi- 
eal director; Dr. O. A. Wall, associate 
medical director. 

Opens New Department. 

A new department, styled the ‘“West- 
ern Department,” has been opened, 
with headquarters at Denver, Col., 
which will include Colorado, Wy- 
oming, Idaho, Utah and New Mex- 
ico, with W. E. Jones formerly 
general agent for the Company at 
Cheyenne, Wyo., in charge. 





HEART DISEASE LEADS. 





New York Life Reports More Death 
Claims From This Cause Than 
Any Other. 





The record of death claims among 
policyholders of the New York Life 
during July showed that heart disease 
led all other causes, the number being 
104 out of a total of 688 deaths. Other 
causes were as follows: 

Consumption, 72; apoplexy, 56; can- 
cers and tumors, 52; Bright’s disease, 
51; pneumonia, 40; accidents, 36; 
paralysis, 28; diseases of the arteries, 


91: diseases of digestive organs, 20; 
diabetes, 19; liver disease, 17; spinal 
disease, 15; bronchitis, pleurisy, etc., 
14: blood poisoning, anemia, etc., 10; 
typhoid fever, 10; appendicitis, 8; 
nervous prostration, congestion of 
brain, ete., 4; old age 3; rheumatism, 


1; all other causes, 107. 

The amount paid to beneficiaries as 
the result of these deaths was $2,127,- 
647.66. 





WHY SHOULD A YOUNG MAN 
INSURE? 





Are you just starting in business? 
Then you should insure. 

Why? Because the man who teaches 
himself to save a little from his first 
earnings will establish a habit which 
will grow. Most men of wealth owe 
their fortunes to such small begin- 


nings. 
to learn to acquire the 


It is hard 
saving habit. The best teacher of it is 


an. investment in life insurance. Hence 
a young man should insure. He shouid 
insure, also, because life insurance 


provides the safest and best channel 
for saving small sums. 

Can you save $20 a year from your 
income? If so, and if you are not over 
22, you can obtain instantly $1,000 of 
insurance capital. Wouldn’t it be 
pleasant to feel at the very threshold 
of your business career that you were 
a capitalist? 

Don’t despise 


small beginnings. 


Don’t wait until you can afford to buy 
a $10,000 policy. Begin with what you 


can pay for now, and from time to 
time, as your earnings increase, take 
an additional policy. 

You will marry some day and this 
insurance, secured at a low rate, will 
give you an immense advantage over 
those who do not insure until the rate 
is high. Or, if you do not marry, your 
insurance will provide for your own 
future. Your estate will be just so 
much larger than would otherwise be 
the case. 

There are other reasons why you 
ought to insure. The possession of a 
policy will give you confidence, self- 
reliance, boldness to press forward to 
success. 

The young man who insures estab- 
lishes a reputation for prudence, 
strengthens his credit, and finds it 
easier to do business with his bank. 
And if he wants to get married, his 
insurance will help him with his future 
father-in-law. 

The best policy for a young man is 
what is called a “Thirty Annual Pay- 
ment Life” contract, which any agent 
can, and will, explain to, and secure 
for, any young man of sound health 
oe good habits.— Equitable Agency 

ems. 





DETROIT LIFE INS. CO. 





Agency Force Holds First Annual 
Meeting—President M. E. O’Brien 
Making Good. 





The first annual meeting of the 
agency force of the Detroit Life took 
place at the company offices in the 
Majestic building last week, there be- 
ing from 50 to 75 agents present. The 
sessions extended over two days. 

The agency force was entertained by 
President O’Brien at luncheon the first 
day at the Fellowcraft Club, where also 
was held an agent’s business meeting 
for the purpose of discussing various 
problems of life insurance. In the 
evening a theatre party was arranged 
for the entertainment of the force. The 
following day the officers of the com- 
pany together with the agency force 
had another business meeting at their 
offices, and were entertained at lunch- 
eon at the Wayne Gardens. In the 
afternoon they were taken for an auto- 
mobile ride to view the various places 
of interest throughout our:city. In the 
evening a banquet was held in thea 
Roof Garden of the Tuller Hotel, at- 
tended ‘by the officers, directors and 
agents of the company, numbering 
about 100; 

- After partaking of the good things on 
the menu, President M. E. O’Brien, who 
presided as toastmaster, gave the ad- 
dress of welcome, and also reviewed 
the history of the company since its 
organization. There were several 
speakers on the program. Dr. Car- 
stens, medical director, spoke on the 
“Selection of Risks”; F. D. Davis, vice- 
president, discussed “(Character as an 
Asset”; Dr. J. W. Glover, actuary, 
talked of “Life Insurance from the 
Standpoint of the Actuary,” and F. H. 
Watson, general counsel, had for his 
subject -“The Detroit Life Insurance 
Company.” 

One-minute speeches were delivered 
by First Vice-President H. J. Guthard, 
Judge S. A. Graham, second vice-presi- 
dent of the company, J. Earle Brown 
and M. O. Rowland, directors. 

The Detroit Life has been doing busi- 
uess about a year and seven months, 
although only actively soliciting life 
insurance for about fifteen months, and 
has secured $4,100,000 of written in- 
surance, a most creditable showing for 
a company to make in such a short 
time. It speaks well for the manage- 
ment and producing force, which is 
directly under the supervision of Presi 
cent M. E. O’Brien. ' 





Justin F. James who was appointed 
agency director New York Life at 
Toronto, Canada, last October has been 
brought to the Metropolitan Branch 
cffice in New York city and now acts 
as instructor under Agency Director 
W. A. Buckner. 





LATE MILTON A. WOOLLEN. 





Successful as a Farmer, Grain Merchant 
and Life Insurance Company 
Executive. 





The late president of the American 
Central Life of Indianapolis, whose 
death was noted in The Eastern 
Underwriter of last week was born on 
a farm in Marion County, Indiana, Jan- 
vary 18th, 1859. He was educated in 
the public schools of Indianapolis. In 
1868, he commenced business as a feed 
and grain merchant in a very modest 
way, but the same qualities that made 
him successful throughout life, enabled 
him to build up a prosperous trade. In 
1893 he became one of. the principals in 
a large wholesale produce commission 
firm, with which he continued to be 
identified until 1902. In 1903, and sub- 
sequent to the sale of his interests in 
the commission business, the late 
Charles E. Dark, vice-president, and one 
ef the founders of the American Cen- 
tral Life, 
pany, with the result that with two or 
three colleagues, a controlling interest 
was purchased, and on March ist, 1904, 
Mr. Woollen was elected secretary of 
the company, and on January 4th, 1905, 
became its president, which position he 
held until the time of his death. | 

Mr. Woollen was a member of the 
Board of Trade, (and its president in | 
1908), Commercial Club, Columbia Club 
and Marion Club. He was also a mem- 
ber of Mystic Tie Lodge, F. & A. N. 
and a Thirty-Second Degree Mason, and 
a life-long member of the First Baptist 
Church. His wife, to whom he was mai 
ried in 1878, died only a few weeks ago. 

A peculiar coincidence in his death is 
that it occurred on the fourth anniver- 
sary of the death of Charles E. Dark, 
through whose influence he entered the 
insurance business. 

Mr. Woollen was a member of the 
Executive Committee of the American 
Life Convention, having been elected 
for a second term of three years at its 
meeting at Des Moines in 1910. 





Life Insurance Salesmanship. 





“Life Insurance Salesmanship” is the 
name of a handy little volume by T. J. 
Henderson, giving the fruits of many 
years of practical experience in the 
field selling life insurance. Mr. Hender- 
son treats his subject in a sympathetic 
way and aims throughout to make the 
path of the beginner in life insurance 
salesmanship easier. Mr. Henderson is 
agency manager for the Illinois Life. 
The book is published by The Spectator 
Co., New York. 





Wishes Age Limit Changed. 





The supreme lodge, Knights of 
Pythias, has approved a plan to change 
the age limit from 21 to 18 years, pro- 
viding upon investigation the legal de- 
partment of the society declares it con- 
stitutional. 





Cc. E. Turner has rejoined the Mich- 
igan agency of the Illinois Life as spe- 
cial representative. He left the service 
of the company to engage in a new busi- 
ness enterprise about two years ago, but 
could not down his fascination for the 
old vocation. 





interested him in the com- |’ 








Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 








For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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_ 


DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
. INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


The Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE C0. 
OF PITTSBURGH = 


WRITE FOR INFORMATION. 





























_ UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











all members. 
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oe 
A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS 
is unsurpassed for nef low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 
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HINTS TO BUSINESS GETTERS 





Bach individual agent 
The Ways has to develop his own 
of Some method of approach in 
Agents. soliciting business, but 


he can learn most from 
others in the way of suggestion as to 
methods to be employed and what is 
sometimes equally as important, sug- 
gestions of things to avoid. In this 
connection, J. F. Wellington, agency 
director of the Great Southern Life, 
of Houston, Texas, has this to say: 

“Every solicitor in the field is an 
army within himself. Each of his 
God-given faculties is an important cog 
in the great fighting machine, that, 
under intelligent direction, can know 
no failure. 

“IT once heard an agent brag about 
having interviewed fifteen men in one 
day, although he did not suceed in 
doing business with any of them. This 
man was attempting to write insurance 
with his feet. Don’t try it. 

“I heard another one claim that he 
holds the record for the longest single 
interview, having talked to one man 
seven hours without a break. Of 
course he failed to secure an applica- 
tion. This man depended entirely upon 
his mouth. Don’t do that. 

“Some agents pride themselves upon 
the fact that they talk insurance to 
every man of insurable age they meet, 
regardless of time, place or existing 
conditions. In so doing they over- 
capitalize their gall, make nuisances of 
themselves and bring the entire pro- 
fession into bad repute. Avoid that 
method. 

“Another agent I have in mind was 
a man whose favorite method of ap- 
proaching a stranger was through the 
medium of a story that reeked with 
profanity and vulgarity. He died in the 
ditch a failure early in the game and 
the buzzards refused his carcass. Keep 
your mind clean.” 

- - mB 


All writers on life in- 
surance soliciting lay 
much stress upon the 
use of time-saving meth- 
ods. Not only should 
you save your own time, but you should 
see to it that you do not unnecessariiy 
take up the valuable time of your pros- 
pects. The busy man keenly appre- 
ciates actions on your part which show 
that your are considerate of his time— 
that you have prepared yourself for 
your interview, and that you will take 
as little time as possible for discussion, 
after you have opened up. 

It strikes us that the following, which 
is taken from the Prudential Record, 
is worthy of close and studious atten- 
tion at the hands of every International 
Lifeman: 

Busy people have little time to study 
the merits of various policies in your 
own or other companies; they buy in- 
surance either as a result of the force 
and seriousness back of your state- 
ments or else by reason of a settled 
conviction that more insurance is 
needed. In short, confidence in the 
salesman as to the genuineness of his 
statements wins more men to a con- 
sideration of your company than almost 
any other known medium; you are con- 
sidered a life insurance expert, and as 
such you have much to be responsible 
for. - 

Before approaching a client the 
agent must place a value wpon time; 
wherever possible he should have data 
concerning the prospect’s social and 
financial requirements, his present in- 
surance holdings and apparent income 
from various sources in which he is in- 
terested; for without that your meet- 
ing can be little more than social and 
you can scarcely hope to hold his at- 
tention. An excellent plan is to have 
an application blank as nearly com- 
plete as possible before you send home 
your best “closing” argument. With 
the exception of the name of the bene- 
ficiary and the signature of the appli- 
cant, you should be able to answer all 
or nearly all questions called for in 


Your 
Prospect’s 
Time. 


your blank. Your client at once ad- 
mires your progressive methods and 
will more readily place his name on 
the “dotted line.” Any slight omission 
ean be rectified ag the application is 
reviewed.—The International Lifeman. 


A warranty in an applica- 

Warranties tion looks very simple and 

Need incapable of causing any 
Watching great trouble but when a 
claim materializes it may 
be the cause of a law suit or a dis- 
satisfied client according to the import- 
ance of the oversight that raised the 
question of the claim. Says the 
“Booster:” 

“Just an indication of what an ap- 
plication means to the company. Agent 
took an application and somebody, 
agent or applicant, omitted to fill out 
one of the warranties. Three months 


later, policyholder makes claim of $125. - 


Policyholder is most influential in that 
territory. Claim should be paid at once. 
Claim papers bring out facts that there 
is a gross breach of warranties. Claim- 
ant has suffered from illness prior to 
his making application for policy. Re- 
sult: Company is placed in the posi- 
tion, pay claim or stand lawsuit. The 
moral of this last statement is: When 
taking an application, see that each 
warranty is properly filled out before 
you send the application to this office. 

“If the agent does his duty there will 
be no occasion for come-backs on 
claim adjustments. The claim depart- 
ment is exceedingly anxious to give 
every one of the company’s represen- 
tatives information that will lead to 
new business. The claim department 
adjusts all losses strictly in accordance 
with the contract and with the facts 
brought out in the proof papers. Agents 
in recommending claim should always 
bear in mind that it is not suffering 
nor inconvenience that merits indem- 
nity, but loss alone.” 

6 ~ : 


We hear much these days 


The art about the psychological 
of moment. The agent who 
Closing. can tell when the psy- 


chological moment has 
arrived for signing up the applica- 
tion is a success. But the psy- 
chological moment will never arrive 
in most cases unless the agent 
creates it. In other words, the 


agent must so dominate the situation as 
to shape the conditions and bring about 
the result for which he is working. If 
he can create the right condition in the 
mind of his prospect and in his attitude 
toward the matter of insuring, and can 
determine just when he has brought 
the conditions surrounding the case to 
the most favorable stage, the actual 
closing will be easy. 

An agent should never have to coax 
his prospect to sign the application. 
He should not even have to ask him to 
do it. He should rather by his skillful 
handling of the case create in the pros- 
pect such a desire for the insurance 
that he will sign the application of his 
own accord. The agent who has ac- 
quired such skill is perhaps the excep- 
stion rather than the rule, but this is an 
ideal to which all should strive to at- 
tain and short of which none should 
rest satisfied. 

To cause the solicited to actually 
want the article offered is the prime 
condition of successful salesmanship. | 
When this has been accomplished the 
closing of the deal is simply a matter) 
of minor detail. But how shall the 
agent create the want? Here is where 
the’ principal difficulty lies; this is the 
task that will tax his resources to the 
limit. While most men need insurance 
but few really want it. In this great 
need lies the agent’s justification of his 
persistence; in the lack of the want the 
reason for it. 

If the agent is convinced in his own) 
mind that the need of insurance exists 
in any particular case, he should study 
carefully how to create the want for it. 


Here is where he brings into play his 
knowledge of men and his tact in deal- 
ing with them. He must be most care- 
ful about the minutest details. An 
inopportune call, a little tardiness in 
meeting his appointment, a careless 
mistake in his figures, a foolish re- 
mark—any one of a thousand such 
things may spoil the case forever. The 
agent should never forget the object of 
his endeavors and that to make a favor- 
able impression for himself, his com- 
pany, his proposition, he must aim to be 
faultless in his manner, his appearance, 
his address and his presentation of the 
case.—Pacific Mutual News. 
2. 7 


One of the most promi- 


The Other nent accident and health 
Fellow’s insurance salesmen in 
Policies. the United States, whose 


name has been published 

in all the insurance periodicals as a 
top notch man, knows very little 
about the policies of any other com- 
pany than the one he represents. He 
is a specialist in one company’s poli- 
cies. He sees and recognizes the good 
contained in his policy, has seen 
through his own experience that it cov- 
ers every accident and illness ocon- 
tingency that could arise, and he is 
eonfident that he has a contract which 
can’t be beaten. It is well backed by 
a sound company and liberally inter- 
preted. What more does he want? 
What cares he whether any other agent 
sells any other policy or not? To 
him there is no such thing as compe- 
tition. Other salesmen must live— 
must sell other companies’ policies, but 
the number of insured compared with 
the number of prospects is very small 
at the present time. Even in life in- 
surance, only about one-eighth of the 
available insurance risks carry poli- 
eies. In accident and health insurance | 
the percentage is very much less. Why 
should the both about other com- 
panies policies? That would be waste) 
of time. He goes to a business man, | 
presents him a good proposition in the 
form of protection against accidents | 
and illnesses, and he places enough | 
policies to be a top-notcher. His is a 
good example to follow, and it is com- | 
mended to our agents. Time and again | 
our agents have told us of their satis- | 
faction with our policies and the very 
best of them are like the agent whose 
history is mentioned above. They 
know little and care less about what | 
anybody else is selling or doing. | 
A good agent will get good risks} 
almost anywhere. Put half a dozen 
indifferent agents into one town and 
they will all watch each other. None | 
of them will get very much business. 
The determined agent will wade right 
through, solicit everybody with whom | 
he comes in contact and will write) 
more business in six months than the | 
whole half dozen will write ina year. | 
Which method is the better?—U. S. | 
Health & Accident. | 











New York Life Amends Charter. | 





The trustees of the New York Life 
have approved the amended charter of | 
the Company which not only author- | 
izes it to provide for issuing disability | 
and accident insurance in connection | 
with its life policies, but broadens ma- | 
terially the scope of the Company per- 
mitting it to transact “every form of| 
insurance appertaining thereto.” 














THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1912..... $58,440, 118.63 
Liabilities............... 53,858,811.665 
IPs cn cscee cecccccees 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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OUR 1912 POLICIES 





L. G. FOUSE, President 





More nearly approach perfection than any life 
insurance contracts we have ever seen. 
for the descriptive folder. 


The Fidelity Mutual Life Insurance Company 
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“THE FOREMOST CLUB.” 





Field Producers of .Cleveland Life to 
Meet at Home Office Next 
Month. 





Preparations have been made for an 
interesting meeting of “The Foremost 
Club,” an organization. of the leaders of 
the field forces of the Cleveland Life, 
to be held at the assembly rooms of 
the Cleveland Law School September 
6 and 7. 

Greetings will be extended in an ad- 
dress of welcome by President Wm. H 
Hunt; L. C. Ebling of Wheeling, W. Va., 
responding on behalf of the members 
and guests. Following roll call and an 
inspection of the offices, luncheon will 
be served at the Cleveland Chamber of 
Commerce, and in the afternoon a tour 
of the parks and boulevards will be 
made in automobiles. A lake ride or a 
theatre party at the Hippodrome are 
scheduled for the evening, depending 
upon the weather. 

Papers to be read and discussed will 
include the folowing: 

“Salesmanship in Life Insurance,” 
H. B. Burrows, Jr., Cleveland, O. ‘“Per- 
sonal Initiative in Writing Business,” 
Chas. E. Gleeson, home office agency 
supervisor. “How I Write My Business 
and Meet Competition,” S. J. Payne, 
Academy, W. Va. “ ‘Cleveland Life’ 
Health and Accident Policies,” J. ©. 
Hanna, superintendent Health and Acci- 
dent Department. “Hints for Obtaining 
Prospects”—General Discussion, led by 
E. J. Molloy, Marion, O. “Some New 
Ideas on Old Subjects,” Capt. H. O. 
Feederle, Akron, O. “The Medical De- 
partment and the Field Force,” Dr. H., 
C. Brainerd, medical director. “Possi- 
bilities of a Country Agency,” M. V. 
Hanson, field supervisor. “Arguments 
for Insurance’—General Discussion, led 
by Darwin Crossman, Lima, O. Dis- 
cussion of and Answers to Questions, 
conducted by Secretary L. Q. Rawson. 





DON’T CARRY DEAD WEIGHT. 





Speaking of the advantage of avoid- 
ing the handicaps in the race for busi- 
ness in the shape of “dead-weights,” J. 
L. Babler, vice-president of the Inter- 
national Life of St. Louis says:— 


“Carry no excess weight of outside 
business or social scheming into your 
insurance working hours! Force your- 
self to keep social affairs and outside 
business matters entirely out of your 
mind during your insurance working 
day! They are like sticks and stones 
thrown into machinery. They clog and 
endanger your whole mental apparatus, 
so far as its doing anything like its best 
with the work in hand. Famous stud- 
ents of the mind have explained how 
this is so. They say the mind is much 
like a machine that you can set doing 
certain work. Various processes of a 
cortain task, like typesetting by a lino 
type, may be involved. But seek to in- 
troduce variations and the entire mar- 
velous machine becomes incapable of 
worth-while results. A bit of a joke, like 
a bit of fluffy down that may get into the 
machine, does not disturb doing the set 
work of the hour. But let outside busi- 
ness or social problems get into the 
work-a-day hours, and far greater harm 
is done than one can imagine. You can- 
not be nearly so sure of success if you 
allow your mind to keep running on to 
outside matters during your insurance 
hours of work.” 





In reply to the ques- 
tion “Where Shall I 
Get Prospects?” The 
Prudential Record 
says: 

Life insurance statistics show that 
not quite one-third of the entire popu- 
lation of the United States and Canada 
(approximately considerably over 100,- 
000,000) carry regular, that is to gay, 
reliable, scientifically founded and con- 
ducted life insurance. Hence, there 


But One-Third 
Adequately 
Insured. 





are yet available for “prospects” that 
vast host of desirable and medical 
passables among two-thirds of the peo- 
ple, men, women and children, in the 
great international territory operated 
by The Prudential. So let nobody in 
the service imagine for a moment that 
there are not multitudes of “prospects” 
everywhere to profitably work upon. 





THE PRODUCTION OF BUSINESS. 





The initial and ultimate success of 
the agent depends largely upon his abil- 
ity to produce business regularly. He 
may have many brilliant qualities; he 
may be able, under pressure, te show 
big results; but unless he has a fixed de- 
termination to produce a fair amount 
of business each week, he can not hope 
to succeed. Flashes of enthusiasm are 
fine. Moments when you feel the “world 
is your oyster” should be utilized. But 
if enthusiasm wanes under stress of 
difficulties, and you drift into the fcel- 
ing that you are the “world’s oyster’— 
well, probably you are. It is sustained 
effort that counts. 


Conserve time and energy. Time-kill- 
ing should be made a penal offense. The 
duties of the man on the debit are so 
many and varied that unless he is ab- 
solutely systematic, he is lost. Don’t 
let odds and ends and “round-up work” 
occupy your time Thursdays and Fri- 
days. This phase’ of the work is es- 
sential, it is true, but it should occupy 
only a fraction of your time.. Start 
early; you never have too much time 
on collecting days. Write some busi- 
ness before noon Monday. This acts as 
a stimulant, a tonic, and is not bad to 
take. Make four evening calls each 
week, and more, if necessary. If luck 
seems to be against you (note the 
“seems”), don’t quit. Analyze yourself. 
The fault igs doubtless in your own 
mental attitude. 

Know from an insurance standpoint, 
as far as you can, every man, woman 
and child in your territory. Acquire a 
knowledge of his family and social con- 
nections. This knowledge is a big as- 
set. It not only helps you secure new 
business, but, in the last extremity, of- 
ten saves possible lapses. 

Have your anticipated production 
planned at least a week ahead. By this 
I mean have a list of prospects suffi- 
ciently long that a fair percentage will 
assure you a good week. All this talk 
about salesmanship being a natural gift 
is sheer drivel. Nine parts grit and de- 
termination to one of natural ability will 
beat the reverse every time. 

There are many ways of planning 
definitely for regular production. For 
a given week you may set out to secure 
a given number of applications, paying 
no attention to the total premium. It 
will take care of itself. Another time 
you may study your collection book and 
get a list of ten young people who carry 
ten-cent premiums; set out to bring 
their total insurance up to $500; stick 
to your list of ten for six days, and you 
will be surprised at the results. These 
are only two of a hundred plans. Space 
forbids more detail. Be resourceful. 
God gave you brains; don’t be afraid to 
use them. But whatever plan you adopt, 
adhere to it until you demonstrate its 
worth, regardless of results. 

When you become thoroughly im- 
bued with the idea that you are en- 
gaged in a great and good work, that 
you represent what is probably the 
greatest institution of its kind in the 
world, your work will have no element 
of drudgery. You will be at a loss only 
for time to visit the homes where your 
services are needed. 

There are men in the service who un- 
blushingiy announce on Saturday morn- 
ing that they have worked hard all 
week and have accomplished nothing. 
The man who honestly makes this 
statement is evidently engaged in the 
wrong work. The man who makes it 
untruthfully needs a rapid, thorough, 
mental readjustment, or he will soon 
join the great majority—the “also rans” 
—and fall by the wayside, to be seen 
ne more.—The Prudential Record. 








OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 
Accident and Health Department just being inaugurated. 
ceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address 
ISAAC MILLER HAMILTON, President 
CHICAGO 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








FOUNDED 1868 


National Life Insurance Company 


Of the United States Bad America 


ALBERT M. JOHNSON me Office 
President National. Life Bids. oo ‘Chicage 


THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 


Honorable and industrious men with or without experience in Life 

—_ are solicited as Field Representatives for this Company. 

are few companies as substantial and none with more desir- 

ohio contenate for the rightmen. Our policy ontracts are the most 
attractive issued. 


Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 
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UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 


OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 
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WILLIAM T. SMITH, SECRETARY 











ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. BS. Ase - 
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A GOOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City. 














Capable agents can get splendid contracts in New York 
City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
C. MERWIN TURNER 


801-2 Dun Building, 290 Broadway NEW YORK, N. Y. 
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FIRE HAZARD IN PUBLIC SCHOOLS. 





Measures Taken to Insure Safety of 
Pupils in Eighteen Buildings at 


Cleveland. 





Following a critical inspection of the 
public schools of Cleveland, Ohio, by 
School Director Frank G. Hogen, meas- 
ures will be taken in eighteen of the 
structures that will increase their pro- 
tection against fire. 


The buildings stated by Director 
Hogen to be in immediate need of ad- 
ditional fire protection are Bolton, Deni- 
son, East Madison, Fairmount, Gid- 
dings, Gordon, Hough, Waring, Landon, 
Miles Park, North Doan, Sackett, Scran- 
ton, South Case, Union, Woodland Hills, 
Woodland and Pearl schools. 


Director Hogen says in his report 
that the alterations planned will ef- 
fectively remove all fire danger result- 
ing from furnaces and other heating ap- 
paratus. 

“T have ordered that every furnace in 
each school be thoroughly examined 
and that there be at least four inches 
of sand on top of each,” says Hogen in 
his report. 

“Where sheet metal pipes are found 
in which heat is conducted from fur- 
nace to brick flue, the wood work will 
be removed from above such furnace 
and a concrete slab constructed in the 
space. 

“I have ordered that a very careful 
examination be made of each of the 
vertical hot air registers in every schcol 
I have mentioned in my report. 

“For fire protection a sheet metal 
hood lined with a quarter-inch asbestos 
will be attached to the top of the reg- 
ister, and the wainscoting removed 
from around each of the vertical reg- 
isters for a distance of at least six 
inches. Keene cement to be substituted 
in the space. 

“Where floor registers are found near 
walls the registers will be moved into 
the open and properly installed to avoid 
any possibility of fire. 

“In all school houses the register 








drafts are to be removed and the open- 
ings closed. The ventilating stack will 
be bricked up in the basement to avoid 
any possible draft in this so-called down 
draft system. 

“Smoke pipe protectors are to be in- 
stalled above all smoke pipes with the 
understanding that these protectors be 
inserted in the wall at least two inches 
over the opening where the pipe leaves 
the furnace or where it enters the flue. 
Every smoke pipe is to be inspected to 
make gure that the metal is in a perfect 
state of preservation. Defective sec- 
tions will be replaced. 

“While those in charge of the work 
are directed to make specific changes, 
I have ordered that attention be given 
any feature that will increase the 
efficiency of the work in hand. I have 
had the advice of experts on all tech- 
nical matters in reaching a decision as 
to the necessary changes now being 
made. This work, when completed, 
will remove all danger of fire from fur- 
naces.” 





Boston Board Drops Amendment. 





The Boston Board of Fire Underwrit- 
ers has decided not to adopt the pro- 
posed amendment to the constitution 
affecting underwriters agencies, deem- 
ing it inadvisable at this time. The 
amendment proposed reads: 

“Any Boston fire insurance company 
or the principal representative for Bos- 
ton of any fire insurance company may 
become a member of this board by sign- 
ing this constitution and thereby agree- 
ing to sustain its provisions and all 
rules and rates of the board, provided, 
however, that such fire insurance com- 
p-ny be admitted to do business in 
Massachusetts.” 





Fire Hydrants Practically Useless. 





Investigation disclosed that the 
pressure in the fire hydrants along 
Fairview avenue, Verona, N. J., is so 
low as to be practically useless. A like 
condition is said to exist on Sunset 
avenue at the other end of the town. 





THE 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(®tock Company) 


i? Of the People 
The Company By the People 
: - For the People 


The Daily Average of the Company’s 
Business during 1911 was: 
526 per day in Number of Claims Paid. 
6,432 per day in Number of Policies 
Issued and Revived. 


$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$128,468.73 
Assets. 





per day in Increase of 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN President 











CANVASSING 
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VALUABLE AND EFFECTIVE 


LIFE INSURANCE AGENTS 


LITERATURE 





Giving Effective Answers in the 
Price $2.00 per 100; 


ment Plans of Life Insurance 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 


in past issues of THE EASTERN 


we are agents. 


postage. 





“REBATING VOIDS THE POLICY ” 


‘** Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.0 per 5(10 
(With Imprint on Lots of 5,000 or over) 


“DQ RICH MEN NEED LIFE INSURANCE?” 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
Price $1.50 per 100; $1.00 for 50 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


The above pamphlets are productions of articles appearing 


Samples of any or all of the above sent upon receipt of 25c. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 


$1.25 per 50 


affirmative 


UNDERWRITER, or for which 





W. L. B ROGERSON, 2nd Vice-President 


J. G. WALKER, President 
E. D. HARRIS, Secretary 


T. WM. PEMBERTON, Ist Vice-President 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
Home Office - - RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
The PIONEER Southern Industrial Life Insuranee Company 
Its Policies are clear and definite in their provisions and their values are absolutely 


guaranteed 
ES ij ccddndoddicipesersnscceton December 31, 1911.......... dwetehbeeeres $7, q . A 
finbiitties al eaten kacentane sin December 31, 1 ai 010.050. 
Capital and 8 Eyles ee it aoe tle December 31, 13 1 air 408.581 | 
Insurance in Force................ December 31, 1911 . 19.490. ¢ 
Total Payments to Policyholders since rganization 11, ‘ 44 











INDUSTRIAL INSURANCE 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The enly Company from which may be obtained the SAVINGS BANK 
POLICY, the most I‘beral Industrial Policy 








Insurance in Force Increase in Surplus in 
Over $14,000,000 Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 
who can produce the business 


Write the Home Office at Once 

















ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER. Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City: 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 
Congress of March 3, 1879. 
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DEFINITION OF SURPLUS. 





Criticising the participating plan of 
life insurance, a well known company, 
in its official rate book, makes the fol- 
lowing statement. 

“Participating policies provide for 
participation in savings (sometimes, 
though erroneously, called surplus).” 

The author of that statement has 
probably heard it said that the savings 
in life insurance are sometimes errone- 
ously called “profits,” and has confused 
the word with “surplus.” Such sav- 
ings are indeed not profits, but that 
they do constitute “surplus” must be 
cbvious to every one who understands 
the definition of the latter term. 

In both participating and non-partici- 
pating life insurance it is necessary to 
collect a premium that shall prove large 
enough to cover actual future cost be- 
yond a doubt. Such premium must in 
fact be larger than actual cost. If it 
were not certain that it would prove to 
be larger, it could not be certain that it 
might not prove to be smaller than act- 
ual cost, for the exact cost cannot be 
determined in advance. 

At the end of the policy year, when 
the exact cost for the year has been de- 
termined, it is known how much more 
has been collected than was actually 
needed. If the premium is $28.11, for 
example, it may be found, perhaps, that 
there has been collected $5.57 more 
than was required, This excess is sur- 
plus, if thereis such athing as surplus. 
Any one may assure himself of this by 
taking the trouble to consult a diction- 
ary. Webster defines surplus as fol- 
lows: “That which remains when use 
or need is satisfied, or when a limit is 
reached; excess; overplus.” 





A WORKING CONVENTION. 





The convention of the International 
Association of Casualty and Surety Un- 
derwriters established a record for ac- 
tual work accomplished that speaks well 
for the future usefulness and power of 
the new combined organization. Work- 
ing under most unfavorable climatic 
conditions, the casualty and surety un- 
derwriterg yet attacked their very am- 
bitious program with such success as to 
have left no part of it neglected. 

In view of the many vital problems 


that confront the business of casualty 
insurance, the effective work of the Old 
Point Comfort convention is not only 
encouraging and propitious, but is an 
assurance that the future of the busi- 
ness is in good hands and that all that 
can be done to protect it from such 
threatening experiments as State insur- 
ance will be accomplished. 





OHIO FIRE RECORD. 





Nearly 5,000 Fires With Loss of $5,718,- 
120 in 1911—Many Were 
Incendiary. 





Columbus, Ohio, August 21. (Spe 
cial.) —State Fire Marshal Zuber is 
sending out his report of fire losses in 
Ohio during 1911. During that period 
there were 4,930 fires with a total loss 
of $5,718,120, an average of $1,160 a fire. 
Defective flues caused one seventh of 
the 2,535 dwelling house fires, while 
sparks from chimneys, matches and 
match carelessness were second and 
third as causes. Defective gas fittings 
came as fourth. The average loss on 
dwellings was $430. For each dollar in 
value in property involved, there was 
sixty cents worth of insurance. The to- 
tal loss for the year was twelve per 
cent. of the valuation. The number of 
fires according to building were, barns, 
544; stores 392, factories 192, sheds 222, 
school houses 28, hotels 37, saloons 60, 
churches 29, garages 37, automobiles 29. 
One in every six buildings on fire burn- 
ed to the ground. There was an aver- 
age of 13.5 fires each day in the year 
and the average daily loss $15,000. 
March, 1911, had the greatest number 
of fires, the next largest came in May 
and July. This is an exception to fig- 
ures of previous years, when the largest 
losses occurred when the weather was 
coki and the houses were closed. 





WANTS CO-OPERATION. 





Southern Adjustment Bureau Manager 
Appeals for Patronage of 
Companies. 





General Manager J. J. Windle, of the 
Southern Adjustment Bureau in his 
report says: 

“If our members wish to reap the 
full benefit of their. organization we 
must have fuller co-operation. We do 
not, of course, expect the companies 
to employ the bureau when their own 
special agents are on the ground, but 
the greater proportion of the 25 per 
cent. of insurance that was not turned 
over to the bureau was represented by 
independent adjusters, and this, as a 
rule, was on the smaller losses, where 
even expense of sending one man to 
represent all interests makes the cost 
of adjustment higher than the average 
percentage, which cost is necessarily 
doubled when two men are sent to 
such losses. The bureau can find work 
for all the good men we can get, and 
we are prepared to add to our regular 
staff or make per diem agreements with 
any independent adjuster whose work 
comes up to our standard and who is 
satisfactory to a majority of our patrons. 

“One reducible expense is the cost of 
soliciting our patrons’ representation. 
Much of this could be avoided if more 
of our members would do as some have 
already done—that is, give us standing 
orders to represent their interests on 
apy loss we are handling without so- 
licitation or waiting for specific instruc- 
tions, unless we are otherwise advised 
or find some representative on the 
ground. When we have such standing 
orders as soon as we learn of a loss 
we advise those companies that we are 
giving their interests necessary atten- 
tion. In the absence of such general 
instructions we cannot avoid soliciting 
the companies by wire, as we receive 
many conditional orders—such as “rep- 
resent our interests if you are repre- 


senting others,” or “represent us if. 


representing majority.” 


REINSURES BUSINESS IN ITALY. 





New York Life Turns its Risks and 
Staff Over to Government 
Monopoly. 


The New York Life has reinsured all 
of its business in Italy with the newly 
instituted Government Monopoly. All 
of the Company’s agents and directors 
there will continue, however, as the 
italian Government will maintain an 
active agency force. 

The business taken over amounts to 
sixty thousand lire or about $15,000,000. 
The New York Life has conducted its 
business in Italy through a resident 
vice-president at Paris, France, who 
will not be affected by the elimination 
of this territory. 





LIMITING AGENCIES. 





Local Men of Washington Would Have 
Legislation Govern Number of Rep- 
resentatives Companies May Have. 
—_—— 

In the opinion of the local agents of 
Washington the proper way to check 
the multiple agency evil is the enact- 
ment of a State law upon the subject. 

At a recent meeting of the executive 
committee of the Washington State 
Association of Local Fire Insurance 
Agents, the following resolutions were 
adopted. 

“Be it Resolved by the executive 
committee of the Washington State As- 
scciation of the Local Fire Insurance 
Agents that we recommend to the local 
boards throughout the State that they 
appoint a legislative committee to co- 
operate with like committees from 
other boards and with the legislative 
committee of the State Association for 
the enactment of such changes in the 
insurance code as are necessary to cor- 
rect the deficiencies in the present 
laws; 

“That such committees from local 
boards report to the annual meeting 
of the State Association their recom- 
mendations regarding such changes; 


“That the following suggestions be 
considered by said committees, to- 
gether with such other suggestions as 
in their wisdom require attention: 

“First. Limitation of agents to not 
more than two in any one city or town, 
and not more than one agent in cities 
or towns of less than 50,000 population, 
according to last United States census. 

“Second. A _ definition of solicitors 
limiting same to actual employes or 
agent. 

“Third. Elimination of underwriters’ 
annexes. 

“Fourth. Requiring State to carry 
insurance on its property. 

“Fifth. Strengthening of the present 
rebate laws. 

“Sixth. Prescribing penalty for so- 
liciting without license. 

“Seventh. Requiring adjusters to 
obtain from the assured affidavit that 
no rebate has been paid on any policy 
in force at date of loss by fire or adjust- 
ment. 

“Eighth. Requiring adjusters to 
furnish affidavit to State Insurance 
Commissioner of the names of any un- 
authorized companies on a risk ad- 
justed.” 





Correcting Defects at Boonton. 


It is understood that the majority 
of the 66 risks at Boonton, N. J., criti- 
cised for defects during the recent in- 
spection of the town by members of the 
New Jersey Field Club, are being put 
into proper shape by their respective 
owners. The special agents found the 
officials and as a rule the property- 
owners of Boonton in sympathy with 
their plans, and well disposed to help 
along the clean-up campaign for the 
general good. 








OF PERSONAL INTERES T 





Harry S. Byrne, of Omaha, was in 
New York this week and brought with 
him some refreshing thoughts on the 
“live and let live’ movement among 
insurance men. Mr. Byrne was one of 
the originators of the idea of co-opera- 
tion among local surety men that re- 
sulted in the formation at Cleveland 
recently of the National Federation of 
Surety Associations. During his pres- 
ent trip East Mr. Byrne has stopped off 
at most of the important cities to give 
a little impetus to the propaganda of 
co-operation. If he can have his way, 
all the surety men in the country will 
be working along a definite line for im- 
proving their status in the business and 
helping along conditions generally. In 
Omaha, Mr. Byrne is a personage, for 
out there “when you think of bonds, 
you think of Byrne.” He is an enthu- 
siastic disciple of ex-Governor Warfield 
of Maryland with whose company, the 
Fidelity & Deposit, Mr. Byrne started 
in the surety business. 





Wilmer L. Moore, of Atlan i- 
dent of the Southern States Life” of that 
city, was a visitor in Gotham last week 
and left for the South on Sunday. Mr. 
Moore possesses a charming personal- 
ity, which, coupled with his marked ex- 
ecutive ability, his willingness to aid in 
sharing public burdens has brought him 
to the front as a leading citizen of At- 
lanta and the South. Under his guid- 
ance the Southern States Life is mak- 
ing commendable progress, each week, 
month and year adding permanently 


to its strength, magnitude and popu- 
larity. 





L. M. Cathles, secretary and actuary 
of the Southwestern Life Insurance 
Company of Dallas, Texas, and one of 
the bright lights of his profession, sails 
from New York to-day to attend the 
forthcoming gathering of the Interna- 
tional Congress of Actuaries at Amster- 
dam. At the conclusion of the meeting 
Mr. Cathles will spend some time at 
his former home in Scotland, returning 
to Texas via Canada. He plans to be 
away just about a month, during which 
time he will travel over cotisiderable 
territory and have had a fine combina- 
tion business and pleasure trip. 





Henry Moir, the well-known actuary 
of the Home Life, sails on the Adriatic 
of the White Star Line to-day for a 
well earned vacation trip abroad. 





Pennsylvania Specials for Glens Falls. 





To conserve its fine business in Pen.- 
sylvania, the Glens Falls Insurance 
Company has appointed J. S. Akers its 
special agent for all territory in the 
State west of the Susquehanna river, 
while the Eastern section will be looked 
after by H. S. West. Mr. Akers will 
make headquarters at Pittsburgh and 
Mr. West at Philadelphia. Each of the 
new appointees is young, vigorous and 
capable. Both are experienced in the 
business and give every promise of 
making sucessful field men. 





New York’s Auto Fire Engines. 





Fire Commissioner Johnson opened 
hids last week for twenty-eight auto- 
mobile fire engines of 700 gallons per 
minute pumping capacity. The require- 
ment called for gasoline driven Christie 
tractor with steam pumping engines. 
The only bidder was the La France 
Steam Fire Engine Company, which 
submitted bids of $8,890 p_r engine, 15 
to be delivered in five months and the 
balance in eight months. 


_— 


It is expected that the report of the 
National Board of Fire Underwriters 
dealing ‘with the fire hazard of Chicago 
will be made public within a very few 
days. Engineers of the Board are now 
at work in Cleveland, Ohio, Providence, 
R. L., Asbury Park, N. J., and Joplin, 
Missouri. 
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GRADED COMMISSION PROBLEM 


INTERESTING OPINIONS GIVEN. 








Underwriters and Local Agents Join 
in Discussing Subject from 
Various Viewpoints. 





Managing underwriters and local 
agents continue to contribute interest- 
ing opinions in the discussion being 
conducted in the Journal of Commerce 
and Commercial Bulletin on the sub- 
ject of graded commissions. Some of 
these views are given below: 

G. H. Lermit, Western manager of 
the Northern Assurance Company of 
London: “In reply to your inquiry in 
reference to the graded commission 
plan, I have to say that so far as the 
Middle West is concerned I believe 
that the adoption of that plan by the 
so-called Union companies increased 
their expense of doing business about 
3 per cent., which increase was justi- 
fied, as through it the loss ratio of 
those companies was probably reduced 
below what it otherwise would have 
been even to a greater extent. It is 
profit every company is seeking, and if 
a larger ratio of same can be secured 
by an increase in the expense account, 
surely the latter action is fully justi- 
fied. In my opinion, however, the 
graded commission plan is not the best 
for attaining the end we all have in 
view, and will one day be abolished in 
favor of a reduced flat commission on 
all classes of risks, accompanied by a 
commission contingent upon the profits 
secured. 


“In that way will the abnormal fire 
waste of the country be reduced— 
through the additional care exercised 
by the agents in accepting business 
and the agents will then have to be- 
come underwriters instead of merely 
solicitors, as it must be confessed too 
many of them are to-day. Contingent 
commissions should not. however be 
based upon the results of any one year, 
but upon those of an average of, say, 
three years. Companies transacting a 
world-wide business have remunerated 
their agents on the flat and contingent 
commission basis for many years, and 
found it a good business policy. Why 
not follow their example?” 

Blake, Barrows & Brown of Bangor, 
Me.: “This agency was established in 
1870 and has kept the same office for 
forty-two years. During all of this 
time there has never been a company 
represented which paid more than 15 
per cent. commission in any way, shape 
or manner. When the graded commis- 
sions came into vogue it was obviously 
to our interest to adopt that plan. As 
you may readily surmise, the increase 
in commission from 15 per cent. to 20 
and 25 per cent. must have increased 










San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


office in Liverpool 


Supa,  - + -* - 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


funds largely supplied by head 


U. S. Cash Assets, Dec, 31, 1910 $13,784,520.57 
4,48 1,988.60 
3,239,491.00 
1,427,290.00 
1,051,543.00 


our income, and of course we are well 
pleased with the result.” 
with the result.” 

President E. C. Irvin, of the Fire 
Association of Philadelphia: “Graded 
commissions was the result of a long 
conference at a time when we feared 
we had come to the ‘parting of the 
roads.’ Of course it has increased the 
cost of our business—that was evident 
from the start—but at the time we be- 
lieved that we could all unite on that 
proposition, and that with the co-oper- 
ation of our agents and with the re- 
duction of expenses in the large cities 
the results would in the end be bene- 
ficial to the companies. 

“Whether or not the action was a 
wise one, it is perhaps a little early 
to determine, but not too early to guess, 
and we are all guessing. One thing is 
certain, and that is, unless we have 
the earnest support and loyalty of all 
our associates, we cannot bring about 
any reform. In all the past our plans 
for reform have been frustrated by an 
effort of some of the companies to get 
an advantage over others. Our agents 
will be loyal to us if the companies 
permit them to be loyal. Let us give 
this effort an honest, loyal support be- 
fore we condemn it.” 

H. T. Lamey, president of the Im- 
perial Fire Insurance Company of 
Denver: “The increase in expense in 
the Western field was approximately 3 
or 4 per cent. over the 15 per cent. flat 
commission previously paid to union 
agents. Are they worth it? A hard 
question to answer yes or no, because 
graded commissions was a war measure, 
and as such, designed for immediate 
relief. When a coterie of Western 
managers set fire to Moscow they did 
not contemplate the burning of St. 
Petersburg, Kiev, and the entire con- 
tinent, some of it without even the 
protection of separation. The scope of 
your inquiry is not broad enough to 
justify a discussion of the economics of 
the situation. I am sorry, as I should 
like to see what defense its sponsors 
could bring forward other than plan 
lex talionis.” 

James F. Joseph, vice-president of 
the Sterling Fire Insurance Company 
of Indianapolis: “Assuming the cost is 
comparative with the former 15 per 
cent. figure, the increase in the cost 
cannot be denied and will average close 
to 3 per cent. I do not believe the 
companies operating in territory where 
the graded commissions have been paid 
for several years have derived benefits 
sufficient to counterbalance the increase 
caused, although there existed a neces- 
sity of meeting competition from the 
excessive commission paying companies. 
If rates could be secured correctly 
measuring the hazard there could not 
exist any preferred classes, and conse- 
quently no differential in the commis- 
sions should be recognized. The besr 
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WHOLESALE EVASION CHARGED. 





Attorney General Investigating Placing 
of Business in Companies not 
Admitted. 





Secretary of State Alvin E. Herbert 
of Louisiana has asked Attorney Gen- 
eral Pleasant, to investigate what ap- 
pears to be a widespread evasion of 
the insurance law by local agents rep- 
resenting companies that have not been 
licensed to do business in Louisiana. 
The investigation is the outcome of the 
fire that recently destroyed the Fischer 
Lumber Company at Avondale, just 
above New Orleans. The loss sustained 
was covered by policies carried in fif- 
teen companies, and it has been found 
that six of them were doing business in 
ihis State without authority of law. 
They are the Liverpool Victoria Insur- 
ance Company, the Essex and Suffolk 
Equitable, the Gresham Fire and Acci- 
dent, the Central Limited and the East 
India Marine and Fire. 

When these names appeared in the 
list of companies sustaining losses, the 
insurance Department of the Secretary 
of State’s office became convinced that 
a widespread system of evasion was be- 
ing practiced by some, of the agencies. 
In his letter to the Attorney General 
the Secretary states it is his under- 
standing that the Insurance Commis- 
sioner is authorized to question the offi- 
cials of the Fischer Lumber Company 
as to how they were carrying the insur- 
ance in these unlicensed companies. It 
is said that a vigorous campaign will be 
instituted to break up this practice. 





PREPARE FOR ANNUAL MEETINGS. 





lowa Fire Prevention Association and 
Blue Goose Members to Gather at 
Des Moines. 





Important arrangements for the an- 
nual meeting of the Iowa Fire Pre- 
vention Association and the autumn 
splash of the Iowa Pond of the Blue 
Goose were made by officials of the 
two organizations at Okoboji recently. 
The officials were called by E. S. Free- 
man, Most Loyal Gander of the Iowa 
Pond and J. D. Carpenter, president of 
the Iowa Fire Prevention Association, 
both of whom are spending the summer 
at this popular lake resort. The de- 
liberations took place surrounding a 
luscious lunch with proper appur- 
tenances and served on the beach in 
front of Mr. Freeman’s cottage. It 
was decided to follow the usual cus- 
tom of holding the fire prevention 
meeting in Des Moines the afternoon 
of the third Friday in October and of 


solution of the proposition, as I see it, 
is the use of a uniform schedule, its 
im:partial application throughout the 


United States, the elimination of pre- 
ferred classes, a fair, flat commission 
supplemented by a contingent of the 
yearly profits from each agency.” 
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holding the Blue Goose meeting the 
same evening. There has been talk of 
holding the meetings at separate times 
would not be 
advisable. 

Most Loyal Gander Freeman an- 
nounced plans for a decidedly useful 
as well as enjoyable splash of the Iowa 


Pond. There will be two candidates 
to duck and probably more by that 
time. Then will come a banquet. Mr. 


Freeman will assign to every member 
of the order a subject upon which he 
will be expected to discourse for at 
least three minutes. Following the 
speechmaking it is announced that a 
new stunt will be pulled off. The nature 
of this will be kept secret but those 
on the inside declare it will be a novelty 
such as only a fertile brain like that 
of Mr. Freeman could evolve. 

Will Page of the Rochester German 
Underwriters was named as the Iowa 
representative to the national fire 
prevention meeting next year. 

The October meeting will be 
annual election of officers for these 
organizations. President Carpenter 
declines to accept a third term and 
already there are three well known 
field men mentioned in connection with 
this office. These are W. M. Palmer 
of the New York Underwriters, A. M. 
Upham of the Liverpool & London & 
Globe and Will Page. 

The suggestion of O. W. Follett that 
the Des Moines members of the Blue 
Gcose meet at lunch once a week this 
winter arrived too late for the meet- 
ing and will be considered later. It 
is being received with favor. 


the 





PAYMENT OF PREMIUMS. 





National Association Makes Inquiry 
of Local Bodies with Respect 
Thereto. 





Holding the subject to be one of very 
considerable interest to local men, the 
National Association of Local Fire In- 
surance Agents has named a special 
committee to deal with the prompt 
premium payments. 

The committee, made up of Robert S. 


Pavior, Rochester (chairman); L. W. 
Childrey, Norfolk; and F. S. Hamlin, 
Haverhill, is to report its findings and 
recommendations at the next annual 


convention of the association in Atlanta 
ot October 15, 16 and 17. 

To gain data that will aid in com- 
pleting the task assigned it, the com- 
mittee has addressed the local boards 
throughout the country, asking their re- 


spective methods of dealing with the 
subject. The specific inquiries are: 
“1. Do you maintain a rule for the 


prompt payment of premiums? 
kindly send a copy.) 

“2. If such rules exist, have they re- 
sulted in improvement of local condi- 
tions? 

“3. If no rules exist, kindly outline 
the present practice in your city re- 
specting the extension of credit.” 


(if so, 













. B. KREMER ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


45 William St. 





12 


THE EASTERN UNDERWRITER 


~ 


Angest 8h; tht. 








HARKNESS TO BE PRESIDENT. 





Will Become Chief Executive of the 
Nassau and Dutchess Fire Once 
Merger be Effected. 





Assent to the proposed merger of the 
Nassau Fire, of New York and the 
Dutchess Fire of Poughkeepsie, having 
been given by the directors of the two 
corporations, it remains but for the 
stockholders, to ratify the plan to ef- 
tect its completion. That the share 
holders, at special meetings to be held 
early next month, will enaorse the rec- 
cmmendation of their respective di- 
rectors, is a foregone conclusion. 

Negotiations looking to the amalgama- 
tion of the companies were initiated 
some months ago and were concluded 
on the 16th inst. Under the proposed ar- 
rangement the enlarged corporation, to 
be called the Nassau and the Dutchess 
Fire, will have a capital of $400,000 and 
a net surplus of $350,000. Later both 
items will likely be substantially in- 
creased. 

W. J. Harkness, the present president 
ot the Nassau, will hold a like position 
with the greater institution, of which 
lL. H. Vail, chief executive of the 
Dutchess, will be vice-president, 

The general underwriting manage- 
ment of tne Nassau and the Dutchess 
for the United States, save a territory 
reserved for Mr. Vail, will be in the 
hands of Crum and Forster, of New 
York city, who now direct the policy 
of a number of progressive companies. 





INVESTIGATE PREMIUM PAYMENT 





National Association of Local Fire In- 
surance Agents Issues Letter on 
the Subject. 





A committee of the National Associa- 
tion of Local Fire Insurance Agents has 
issued a circular to local boards on the 
subject of the prompt payment of pre- 
miums in which it says: 

We should be indebted to your local 
association for such co-operation as it 
will give in this matter, and ask you to 
kindly furnish us with the following in- 
formation: 

1. Do you maintain a rule for the 
prompt payment of premiums? (If so, 
kindly send copy.) 

2. If such rules exist, have they re 
sulted in improvement of local condi- 
tions? 

3. If no rules exist, kindly outline 
the present practice in your city re 

specting the extension of credit. 
“We should be very glad of sugges- 
tions from the members of your board 
and shall appreciate any assistance 
rendered to our committee. 





AGAINST SUBSIDIARY COMPANIES. 





Canadian Fire Underwriters Take 
Definite Stand in Report by Admin- 
istration Committee. 





The administration committee of the 
Western Canada Fire Underwriters’ 
Association makes the following report 
on “subsidiary companies”: 

“Your committee beg to report that 
they have considered the question of 
so-called subsidiary companies and 
have been able, after careful consider- 
ation, to reach certain definite con- 
clusions. We have been guided in doing 
so by keeping prominently before us 
the ruling principle of the association, 
which involves absolute and impartial 
fairness to each member alike. With 
this principle in mind we think the 
maintenance of underwriters’ agencies 
is in controvention of our single agency 
rule (Article 12, Section 3), and that 
either such agencies must be refused 
the privileges of the association or that 
relief must be granted those members 
not maintaining such agencies. We 
have chosen the latter course as the 
preferable one, and while it leaves 
considerable canvassing advantage to 
the underwriters’ agency, due to its 
distinctive name, still we think condi- 
tions will be more nearly equalized than 


recommendations will therefore be with 
the view of defining (1) the status of 
underwriters’ agencies, and (2) what 
fcrm the relief so granted should take. 

“It would be well to state as exactly 
as possible what is meant by an under- 
writers’ agency, and the following is 
considered as a definition: 

“Tt is proposed and recommended 
that— 

“‘(a) Each member may maintain 
and operate not more than one under- 
writers’ agency, such agency to have 
no vote in the association, and the 
parent company or companies to be re- 
sponsible in every way for the due 
observation on the part of the sub- 
sidiary of all the association rules and 
regulations. 

““*(b)A member who does not main- 
iain an underwriters’ agency may ap- 
point one additional agent at each 
outside town (i. e., not more than two 
at any one place) and one additional 
representative at Winnipeg. The privi- 
leges shall not extend to a company 
jointly maintaining an underwriters’ 
agency. 

“*(c) It shall be the duty of the 
secretary te prepare a schedule of 
charges for extra sets of rating material 
and extra plans, and each member re- 
quiring such additional supplies, either 
tor a second agent or for an under 
writers’ agency, shall pay for the same 
in accordance with such schedule.’” 





Hard to Keep Up Income. 





In an endeavor to maintain premium 
income all sorts of expedients are re- 
sorted to by company managers, and 
the strain is telling upon home office 
men and special agents. The competi- 
tion of the numerous underwriters 
agencies that have entered the field 
during the past few years is a large 
sized factor in the strife for business, 
and the prevailing impression is that 
the premium receipts of more than one 
company for 1912 will show a material 
reduction from those of last year. 





Club Membership Increased. 





The coming meeting of the $100,000 
Club of the International Life of St. 
Louis, which will be held at the home 
office, will be largely attended, the num- 
ber qualifying being 75 as compared 
with 48 for 1911. This is an increase 
of 50 per cent. 


RULINGS IN AGREEMENT. 





Joint Conference Committee of Union 
and Bureau pass on Important 
Questions. 

The Joint Conference Committee of 
the Western Union and the Western In- 
surance Bureau has made the following 
rulings on questions arising from 

the new conference agreement: 

Status of agencies in banks: Where 
both Bureau and Union agencies on 
April 6, 1912, were domiciled in a bank, 
if the profits of both agencies accrue 
to the bank, both agencies are declared 
mixed and the commissions allowable 
in mixed agencies shall apply; if the 
profits accrue to the individual agents 
holding the companies’ commissions, 
the status of each agency is defined by 
the class of companies represented on 
that date. 

Agency partnership: Where an agent 
is a partner in an agency which is 
either clear Union or Bureau, and also 
is interested in or has an individual 
agency of the other class, both agencies 
shall be considered mixed, and the com- 
missions allowable in both agencies 
shall be those applicable to mixed 
agencies, 

Remittances: Farm property: It is 
held that th» rule requiring agents to 
remit balances due for premiums within 
45 days from the close of the month 
in which the business was written ap- 
plies to all the premiums of recording 
agents, irrespective of the class of 
business written. 

Agency expenses: Some agents are 
asking their companies to furnish 
postage stamps or stamped addressed 
envelopes. 

The conference committee rules that 
it is a violation of the rule for com- 
panies to supply agents with stamps 
or stamped envelopes, the intention of 
postage not exceeding 5 cents per daily 
the rule being that agents shall be re- 
imbursed for the actual outlay for 
report. 


CONFER ON REINSURANCE. 








Companies Hold Meeting in Chicago 
to Discuss Bureau’s Entrance in 
Western Territory. 





There is a conference on in Chicagu 
among the companies interested in the 
Reinsurance Bureau of the Eastern 
Union, which recently extended opera- 
tions into Western territory. The 
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Eastern Union recently extended the 
privileges of its reinsurance bureau to 
its members in the West, and as a 
number of companies are in the EHast-. 
ern Union at their home offices, but 
are members of the Western Insur- 
ance Bureau in the Western field, the 
facilities are not. necessarily restricted 
to union zompanies. The bureau is 
now operating in eleven Western 
States, and is preparing to add Ohio 
to the list. 

One of the questions to be consid- 
ered Wednesday is the possible inclu- 
sion of the large cities for reinsurance. 
Chicago and St. Louis are excepted, 
and the bureau has announced that 
pending conference with Western man- 
agers on the congested areas it wii) 
not write in Detroit, Milwaukee, St. 
Paul, Minneapolis and Kansas City. 
Since that announcement the bureau 
bas written to Western managers ask- 
ing them to express their opinions as 
to writing in the congested districts of 
these cities, and also in Cincinnati ani 
Cleveland, as the bureau is preparing 
to operate in Ohio. 


TEXAS CLASSIFIES FIRES. 








(Continued from page 1) 
in all other classes except cotton gins 
and automobiles (which classes burn 
from inherent hazards): 








Cause. No. P.C. 

x Or rr 2,478 27.5 
**Conflagrations .......... 572 6.3 
OUR Sis vee ccedevces 2,226 247 
EOGREIRET «nic co i'ciceccévecce 367 4.0 
*Cigars and cigarettes ..... 247 3.0 
*Stoves and heating....... 251 3.0 
TO Sek sweansegettvcases 271 3.0 
*Blectric wiring .......... 381 4.2 
*Gasolene and volatiles.... 270 3.1 
SPORES voc cce ck euaes ise 89 1.1 
CEES: vo vcecewaccsave 26 3 
GoArEs OB TOOT... ovcccccces 132 14 
*Spontaneous combustion .. 192 2.1 
*Parlor matches .......... 195 2.1. 
*Curtains—gas ........-e0. 88 1.9 
*Lights (Miscellaneous) ... 103 1.1 
*Burning grass and rubbish. 40 4 
WEEE: | 1d a ned eo aaaae 116 1.2 
*Ashes and coals......... ee | 3 
*Blectric appliances ....... 108 1.1 
RMI 6c 6s cadige ubecsied 115 1.2 
a 91 1.0 
SE © died at wih korKnae aN es 43 ua 
Slab pits, shaving vaults... 37 A 
i a Bae ee 6 x 
BE auc eenw hd cdcaw dss 15 2 
Cotton fires ...... wikkdawen 515 5.7 
Dust explosions ........... 2 é | 
9,003 100.¢ 

*Preventable fires. .............seeeeee+ 6,777 64.6 


**Same per cent. of preventable fires as for known 
causes. 
*Preventable fires ......... 6.777 64.6 
**Same per cent. of preventable fires as 
for known causes. 

The following classes contributed the 
greatest number of losses: 











Classes. No. 
Dwellings—Owner, frame ........ 4,285 
Dwellings—Tenant, frame ........ 2,741 
Dwellings—Owner, brick ......... 124 
Dwellings—Tenant, brick ........ 42 
Dwellings—Owner or tenant...... 76 

EE: “hil ada cl Rema eh ketene 7,248 
Mercantile buildings, brick....... 1,967 
Contents of mercantile buildings 

CED S444 naec scares bhabesn 2,905 
Mercantile buildings and contents 
COPED wis oendign idea blee cba eicd 1,360 

Mercantiles, total ............ 6,232 

Special hazards and other classes.3,519 
17,000 





To Reduce Assessments. 


As the Underwriters Association of 
New York has a balance of $85,103, the 
finance committee has decided that 
hereafter but three assessments will be 
made each year, omitting the June as- 
sessment. 

A further move of 





ce was 


the decision of the Association to remove 
to larger and more conveniently arrang- 
ed quarters. 
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OVERHEAD WRITING. 





Colorado Insurance Department Warns 
Companies and State Agents 
Against the Practice. 


Having been advised of the frequent 
violation of the State law prohibiting 
overhead writing, the Colorado Insur- 
ance Department has addressed a circu- 
lar letter to companies and State agents 
warning against the practice. The let- 
ter reads: 

“The 1908 Revised Statutes of Color- 
«do say in part as follows, viz.: 

“ Section 33. (Must Act Through Res- 
ident Agents.) It shall be unlawful for 
any foreign insurance company to make, 
write, place or to cause to be made, 
written cr placed in this State any in- 
surance policy or contract of any kind 
to provide against any contingency 
which may be insured or guaranteed 
egainst, unless done through its duly 
and regularly appointed and authorized 
agent or agents, residents of this State. 

“ Section 58, (Fire or Casualty Agents 
to Countersign Policies.) No foreign 
fire or casualty insurance company do- 
ing business in this State shall make, 
write, place, or cause to be made, writ- 
ten or placed any policy, duplicate pol- 
icy or contract of insurance of any kind 
cr character or any general or floating 
policy, upon persons or property, resi- 
dent, situated or located in this State, 
except after the said risk has been ap- 
proved, in writing, by an agent who is 
a resident of this State, regularly com- 
missioned and licensed to transact in- 
surance business herein, who shall coun, 
tersign all policies so issued, and re- 
ceive the commission thereon, when the 
premium is’ paid, to the end that the 
State may receive the taxes required by 
law to be paid on the premiums col- 
‘ected for insurance on all property lo- 
cated in this State.’ 

“This department is informed that 
this law is frequently violated and ex 
tends a warning to companies inter- 
ested that such violation jeopardizes 
their privilege to transact business in 
this State. 

“The law recognizes the rights of the 
resident agent, and is intended to con- 
serve his interests as well as to pro- 
tect the insuring public against un- 
authorized companies. 

“It will be the policy of this depart- 
ment to follow up closely violations of 
the Section quoted. Not only that the 
State may receive the 2 per cent. tax 
on premiums, but that resident agents 
who are citizens of this State may re- 
ceive fair and just treatment at the 
hands of the companies. We declare 
war on overhead writing in all forms, 
as it is positively contrary to law.” 








Still Retains Former Agency. 





Our attention has been called to the 
fact that the recent appointment by 
the Connecticut Fire, of the Joseph M. 
Byrne Company as its Newark, N. J., 
representative, does not affect the first 
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agency of the strong Hartford com- 
pany, which for years has been in the 
office of Louis Schlesinger, Inc. Aside 
from the Connecticut Fire, the Schles- 
inger agency represents the Glens 
Falls, Albany, Buffalo, German, Dixie, 
Security, Insurance Company of North 
America, and, for automobile lines, the 
Queen of America. 





DON’T WANT STATE INSURANCE. 





Merchants Tell Canadian Commission so 
at Hearing on Workmen’s 
Compensation. 


Before the Commission on Workmen’s 
Compensation at Toronto, representa- 
tives of Canadian merchants appeared 
in opposition to any form of State in- 
surance. E. M. Trowern, secretary of 
the Retail Merchants Association de- 
clared against all forms of public own- 
ership, anything that savored of social- 
ism and asked the commissioner, Sir 
William Meredith, to leave the retail 
merchants out of any scheme that he 
would recommend to the government. 
Mr. Trowern was anxious to know 
whether the proposed scheme would 
mean that business would be taken out 
of the hands of insurance companies 
and handed over to the State. 


Sir William replied: “It means that 
an assessment will be made by a 
government board upon all employers, 
varying according to the risk, to cover 
compensation to be paid for all acci- 
dents. If an accident happens in a re- 
tail merchant’s establishment he and 
his class are assessed to compensate 
for it. If occupations are classified then 
each class bears the loss in itself.” 


Instancing that assessments would 
vary according to risks and the dry 
goods man would not pay as much as the 
butcher, Sir William answered Mr. 
Trowern’s request that the merchants 
be an exception by pointing out the 
anomaly that would exist if a retailer’s 
employe were exempt and that of a 
small manufacturer’s next door insured. 








BIG DECREASE IN JULY LOSSES. 





Total Shows Drop of Ten Millions as 
Against Last July—Year’s Loss 
Less, So Far. 





Records of fire losses for July show 
a material decrease from those of the 
same month last year. According to 
the Journal of Commerce and Commer- 
cial Bulletin, the losses last month were 
$15,219,100 as against $25,301,150 July, 
1911. This is over ten millions less, 
which is accounted for largely because 
there were comparatively few disas- 
trous lumber and forest fires, which 
were the cause of the heavy losses last 
year. 

For the seven months of this year the 
total losses are $149,636,850 as against 
$154,992,900 for the same period last 
year. During July there were 235 fires 
each causing a loss of $10,000 or over. 


Program Committee Appointment. 








President James H. Southgate of the 
National Association of Local Fire 
Insurance Agents has appointed the 
following committee to have charge of 
the program for the next annual con- 
vention at Atlanta, Georgia, October 15, 
16 and 17: C. F. Hildreth, Freeport, 
Ill., chairman; E. C. Cowles, Hartford, 
Conn.; Rutherford Lipscomb, Atlanta, 
Ga.; Glenn H. Johnson, Syracuse, 
N. Y.; A. W. Mills, Pine Bluff, Ark. 





San Franciscans Seek Lower Rates. 





A resolution asking that lower fire in- 
surance rates be granted their city was 
passed by the Board of Supervisors ot 
San Francisco recently. The under- 
writers are willing to grant the request 
once they be shown that the city’s fire 
department is in thoroughly first-class 
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OHIO MAY REGULATE RATES. 





Popular Vote in September on Con- 
stitutional Amendment Regulating 
Insurance. 





There will be a popular vote Septem- 
ber 3, in Ohio to decide on several 
proposed constitutional amendments, 
among them one regarding the regu- 
lating of the insurance business. If 
this amendment passes, laws may be 
enacted placing the power to regulate 
all rates of premium in the hands of 
the State. This amendment known as 
“Number Thirty,” and amending Ari- 
icle VIII, Section 6, reads: 

“No law shall be passed authorizing 
any county, city, town or township, by 
vote of its citizens, or otherwise, to be- 
come a stockholder in any joint stock 
company, corporation, or association 
whatever; or to raise money for, or to 
loan its credit to, or in aid of, any such 
company, corporation, or association; 
provided, that nothing in this section 
shall prevent the insuring of pwblic 
buildings or property in mutual insur- 
ance associations or companies. Laws 
may be passed providing for the regu- 
lation of all rates charged or to be 
charged by any insurance company, 
corporation or association organized 
under the laws of this State or doing 
any insurance business in this State 
for profit.” 

This proposed amendment will per- 
mit public property to be insured in 
mutual insurance associations and com- 
panies, a right which has been ques- 
tioned under the present constitution. 
In this respect mutual insurance wil 
thus be placed on the same basis w'tu 
all other kinds and the State will also 
be authorized to regulate insurance 
rates. 





H. W. BROWN & CO. GET HARTFORD. 





Walter J. Chase Joins Firm and Will 
Manage Philadelphia and Suburban 
Business. 





Henry W. Brown & Co, announce that 
they are now Philadelphia managers for 
the Hartford and that Waiter J. Chase, 
formerly Philadelphia manager for the 
Liverpool & London & Globe has be- 
fcome a member of the firm and will 
fhave the management of the business 
im the local territory. The Hartford has 
also appointed Mr. Chase its general 
agent for Philadelphia suburban terri- 
tory, and the agents in that field will 
feport direct to him. 





Crisfield, Md., Has Bad Fire. 





For the second time within a few 
months, Crisfield, Md., was visited with 
a disastrous fire, the origin of which 
remains a mystery thus far. On Thurs- 
day last the entire plant of the local 
ice company was destroyed, the loss 
being estimated by its owners at 
$90,000, upon which insurance of 
$40,000 is carried. 
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FIRE MARSHAL FOR MISSOURI. 





St. Louis Fire Prevention Bureau Will 
Present Bill to Next 
Legislature. 





The St. Louis’ Fire Prevention 
Bureau has framed a bill to create the 
office of State Fire Marshal, which will 
pe introduced in the Missouri Legisla- 
ture next winter. Fourteen States now 
have State fire marshal laws and in at 
jeast thirty States bills will be intro- 
duced this winter, the passage of which 
would make the State Fire Marshal a 


national institution. H.C. Henley, chief. 


of the St. Louis Fire Prevention Bureau, 
will push the bill in the Missouri Legis- 
lature. It will correspond in its gen- 
eral provisions to the model statute 
gotten up by the National Fire Protec- 
tion Association, although changes and 
amendments will be made to suit condi- 
tions in Missouri. The bill provides for 
the appointment by the Governor of a 
Fire Marshal, to hold office for an in- 
definite term and be removable only for 
cause, and for a first deputy and sec- 
ond deputy to be appointed by the 
marshal. 





Commonwealth’s Local Secretary. 





Charles Winterer, connected with the 
improved risk department of the North 
British & Mercantile, has been appoint- 
ed secretary of the city department of 
the Commonwealth, following the res- 
ignation of Local Secretary George P. 
Enke. Mr. Wiiterer had previously 
been connected with the city depart- 
ment of North British & Mercantile. 





AGENTS PROMOTING COMPANY. 





Plan to Organize Interstate Fire of De- 
troit With Capital of 
$500,000. 





C. O. Davis a former local agent is the 
prime mover in organizing the Inter- 
State Fire of Detroit, which it is plan- 
ned will have a capital of $500,000, with 
a like amount of surplus. Associated 
with Mr. Davis in the venture, are sev- 
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eral leading agents of Detroit, all of 
whom are actively seeking subscriptions 
for the proposed venture. 

A particular effort is being made to 
gain the support of agents in the pro 
ject, and it is understood the latter are 
greatly interested. Once the Company 
has been fully formed it will begin writ- 
ing in Michigan and Ohio. 





Louisiana Adopts New Regulation. 





Companies operating in Louisiana will 
be compelled to file in the district courts 
in the different parishes the names of 
persons required to accept service ot 
process. The attorney general has held 
that this will apply to insurance com- 
panies. 





Yorkshire Appoints Washington General 
Agent. 





W. J. Clemens of W. J. Clemens & 
Co., Portland, Ore., has been appointed 
general agent for the State by the York- 
shire which has just recently entered 
Oregon. 





Assistant Secretary of Western Branch. 





Andrew M. Nelson, for a number of 
years past with the Chicago office of 
the Commercial Union, has been ap- 
pointed Assistant Secretary to fill the 
place made vacant by the death of 
Captain S. S. Frowe, which occurred 
last year. Mr. Nelson has had a long 
and successful career in the business, 
and although a comparatively young 
man, has the qualifications of thorough 
experience. The announcement was 
made on Tuesday in Chicago by Resi- 
dent Secretary H. 'C. Eddy of the West- 
ern Department. The appointment is 
effective at once. 





Buffalo Has Four Alarm Fire. 





Fire said to have started in the ship- 
ping department of the Cyphers Incu- 
bator Company of Buffalo, completely 
destroyed the property on Friday last. 
Officers of the Company place the dam- 
age roughly at $200,000. 








EDGAR J. HAYNES, Jr., Pres. 


THE iene | FIRE INSURANCE COMPANY py al BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


Hh ASSETS. ...... 1.0000 e cere eee cence eeceeees ..$1,876,593.29 
Ys) I RiiSinch ccc Deslecgenetenesipsepengecatsban 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,359,881.30 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 





THOMAS L. FARQUHAR, Secy. 








THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, established 
1854 when that Company was absorbed by the AMERICAN UNION FIRE INSURANCE COMPANY 





Established 1851 


THE PITTSBURGH FIRE INSURANCE COMPANY 


Of PITTSBURGH, PENNA. 





Established 1867 


THE GERMAN FIRE INSURANCE COMPANY 


EASTERN DEPARTMENT 
Manhattan Life Building, Philadelphia, Penna. 


The well established record of this office for promptness and fairness will be maintained, and our 
facilities are better now than ever before. 


Of WHEELING, _W, _VA. 





FRANK C. STURTEVANT, Manager 








ATLANTIC 


MACON, 


HUGH T. POWELL, Macon 


FIRE INSURANCE CO. 
GEORGIA 
JOHN J. McKAY, Sec’y and Manager 


A Conservative Company of Character and Permanency 
SPECIAL AGENTS 


W. S. WILKINSON, Gen’! Agt., Rocky Mount, N. C. 


NATIONAL 


GEO. W. GANTT, Jr., Macon 


August 22, 1912. 








" $200,000 Loss in Virginia. 
“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 





Fire destroyed the factory of Morris 
& Fisher of Reedville, Va., with a re- 
sultant loss of from $150,000 to $200,- 
000. The plant was one of the largest 
in the country engaged in the manu- 
facture of fish fertilizer. 





The bill providing for a general in- 
surance law in Georgia and creating an 
Insurance Department, has passed both 
houses of the Legislature. 





Reinsurance of the Alabama business 
of the Virginia State, of Richmond, has 
been effected in the American Union, of 











Philadelphia. 





THE COMPANY WITH THE PYRAMID) 
fo) 














JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 














WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 
January 1, 1912 
I diiron ts diacssacuntdiesnsss $2,404,810.30 
TO Ss Sinai danesieeusases 1,027,308.85 
HON. GEO. A. COX, President 
W. R. BROOK, Vice-President 
W. B. MEIKLE, Gen. Manager 

















FIRE INSURANCE Co. 


3.677.64670 | t193.54608 \ 














jp 4.861. 18 co i408.68!.54  \ 
ees 34 | 1654.504.8! \ 
TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229,504.8! 





























SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








Calumet Insurance Company 
CHICAGO 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET ss $3 $3 33 $3 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


NEW YORK 





























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE GO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onix 





100 WILLIAM STREET «- « « - 


New York 











August 22, 1912. 
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RATE REDUCTIONS “UNJUST.” 





So Declares Texas Board in Asking 
Opinion of Attorney General 
on Petitions. 


Answering the State insurance 
board’s inquiry as to whether or not it 
has the authority under the law to re- 
fuse general basis reductions as ap- 
plied for by three of the six fire insur- 
ance companies operating in this State, 
Assistant Attorney General John L. 


Terrell advised that “If any company 
desires to make a horizontal reduction 
of rates extending on certain classes, or 
even on all classes of risks, throughout 
the State, application must be made to 
the board and such reductions receive 
its approval, but if the company desires 
to reduce rates on certain or on all 
classes of risks in one or more particu- 
lar localities, it may do so without be- 
ing required to secure the sanction or 
approval of the board.” 

The companies making the applica- 
tion, and they were joined by one of 
the numerous foreign companies oper- 
ating in the State, desired to make a 
cut of 10 per cent. on special hazard 
risks, 10 per cent. on mercantile build- 
ings and stocks in cities with a key 
rate from 80 cents to $1 and 15 per 
cent. on mercantile buildings and 
stocks in cities with a key rate of less 
than 80 cents. In writing the attorney 
general on the subject the insurance 
board set forth its “opinion that the 
proposed reductions by petitioners are 
unjust and unreasonable, not only to 
themselves but to competing compa- 
nies,” 

It is understood that the petitions for 
reductions in the rates have been with- 
drawn and the hearing set for August 
19 is accordingly abandoned. 

Isaac Jalonick, president of the Com- 
nionwealth Fire Insurance Company of 
Texas, wrote to Captain R. L. Pollard, 
secretary Texas State Rating Board, as 
follows: , 

We have waited until to-day antici- 
pating official advices from your office 
with reference to a ruling of the At- 
iorney General on the subject of our 
application (the Commonwealth, Austin, 
international and Concordia) for re- 
dueed rates on certain classes of prop- 
erty in Texas. We read in the press 
that you had applied to the Attorney 
General for a ruling and that same 
had been granted. 

As our only source of information 
is from the press, we feel called upon 
tu write you on that part of your letter 
addressed to the Attorney General’s 
department which we quote as follows: 

“These companies which ask for a 
reduction in their rates have, during 
the last year, lost money upon the 
classes of risks the rate on which they 
now seek to reduce; that on one class 
the cost has been 105 per cent., on an- 
other 102 per cent. and on another 240 
per cent. 

“In view oi the foregoing figures the 
State Insurance Board is of the opinion 
that the proposed reductions by peti- 
tioners. are unjust and unreasonable, 
not only to themselves but to com- 
peting companies; that they are arbi- 
trary and cannot be justified by their 
Own reports on file in this office.” 

The above statement is a misrepre- 
sentation of facts and a perversion of 
figures, unintentional no doubt, but 
misleading nevertheless. The rates 
we complained of are the rates made 
under the general basis schedules 
promulgated by your board on the 15th 
day of July, 1911, of which a small 
percentage was in force during the 
past year. The figures in your office 
are not a true exposition of the record 
of our companies on classes on which 
we have asked for a reduction during 
the period you mention, or any other 
period. We report to your department 
(cn blanks furnished by you) gross 
premiums, less cancellations and gross 
losses “paid.” No credit is given for 
reinsurances of paid losses. For 
instance, we paid $2,000 to the trustees 
ix Hamilton, Tex., for a total loss on 





a school building. This entire policy 
was reinsured, for it was a five year 
term risk. We carried $4,000 on the 
Eppler Mercantile Company, Gorman, 
Tex., which burned January 5. It was 
very nearly a total. Two thousand 
five hundred dollars of this policy, 
however, was reinsured. 

Furthermore, losses “paid” during 
the period which we have reported to 
your office include losses incurred 
during previous months. A correct 
statement on the subject can be deter- 
mined only from the following data: 
Gross premiums, less cancellations 
and reinsurances and losses “incurred,” 
which information is in our office. It 
occurs to the writer that before you 
submitted the figures in your letter to 
the Attorney General’s department you 
thould have called in the actuary of 
tbe Insurance Department, who is 
familiar with the accounting system of 
fire insurance companies. 

Again, your statement to the At- 
torney General that we lost money on 
the classes of risks on which we are 
asking for reductions is not borne out 
by the facts on record in your office. 
We applied for 10 per cent. reduction 
on buildings and stocks in the towns 
where the key rate was 81 cents to 
100 cents inclusive, and 15 per cent. on 
buildings and stocks in towns . where 
the key rate was 80 cents and under, 
and 7% per cent. on special hazards. 
Our application for reductions on 
mercantile risks was not only on two 
classes of risks, but to cover in two 
groups of towns, whereas the infor- 
mation we submit to your office covers 
two items only, viz., brick buildings 
under item 14 and brick stocks under 
item 15. There is no provision in the 
forms furnished by your department 
for experiences on classes of business 
in “different classes” of towns on brick 
mercantile business. 





Welcomes Comparison. 





When there is a big story afoot, the 
city editor rings for the star reporter. 
When a man who has equipped his prop- 
erty with Pyrene decides that he has 
made an error and that Pyrene will not 
give him protection—it is time for the 
star demonstrators to show that man 
his mistake. Messrs. Peterson and Are- 
son of the New York office did this re- 
cently by a most effective and almost 
spectacular demonstration at the es- 
tate of Mr. Clarence Mackay, Roslyn. 
L. I. 

Some time ago a number of Pyrene 
Extinguishers were sold to protect the 
buildings on this estate. Although oc- 
casion did not arise to use them, a sales- 
man fora soda and acid extinguisher 
talked so plausibly, the superintendent 
in charge of Mr. Mackay’s property lost 
confidence in Pyrene and arranged for 
a demonstration in competition with 
the soda and acid machine. 

The day was very warm, with light 
variable winds. When Messrs. Peter- 
son and Areson arrived at Roslyn, 
everything was prepared for them. 
Three large barrels had been knocked 
apart and stacked over a pile of loose 
excelsior; on top of the pile was placed 
a fourth barrel. The entire stack was 
saturated with gasoline and ignited. 
The fire thus produced was permitted 
to burn until the flames attained a 
height of about twelve feet, before 
Pyrene was used. This arrangement 
was prepared, beforehand, to absolutely 
prove that Pyrene could not cope with 
the situation; but the demonstrators 
had every spark completely extin- 
guished after the contents of two Py- 
rene Extinguishers, supplied by those in 
charge of the estate, had been ejected 
on the fire. This same fire was rebuilt 
end allowed to burn until the wood was 


thoroughly charred; just as the fire was: 


under control, using Pyrene, soda and 
acid extinguishers were turned on, al- 
though the Pyrene men protested vigor- 
cusly. Even under these conditions, 
to ex- 


the soda and acid machines failed 
tinguish the fire entirely. 
The next fire consisted of fifteen 








“a E 
pounds of cotton waste soaked with | ‘The Leading Fire Insurance Company 
of America” 


gasoline; this was extinguished in very 
rapid time with about one quart of Py-| 
rene. This fire was rebuilt and the soda | 
and acid extinguisher employed, with 
the usual result of spreading the fire | 
and failing to show any extinguishing 
effect. This fire was finally extinguished 
with Pyrene. 

The test arranged for in‘ the fourth. 
fire could hardly be termed incipient in 


character; it was really a conflagration | 


requiring the attention of the fire de-| 
partment. This fire consisted of a stack 
of wood about ten feet in diameter and | 
built on top of a pile of excelsior. This | 
fire was extinguished after persistent | 
work on the part of three men using in | 
their combined effort six Pyrene Ex-| 
tinguishers. } 


By this time the representatives of | 
the estate began to realize that they | 
had misjudged the merits of Pyrene, 
but, like most people, they did not ¢are| 
to acknowledge their mistake until | 
every test had been made. The party 
then repaired to the shooting range, a 
lodge of about 20 feet long, 15 feet wide 
and 12 feet high. which was handsomely 
furnished. The floors were polished | 
hard wood, and burlap trimmings lined 
the walls. The Pyrene men were asked, 
‘f they would risk building a hay fire| 
on the floor, and they replied that they 
could extinguish such a fire, and would! 
guarantee that the only damage would 
be from the fire itself and not from Py- 
rene. The hay was stacked up in a pile 
and ignited. When it was well ablaze 
and the flames had reached the ceiling, 
a few strokes of Pyrene were all that 
Was necessary to kill every trace of fire. 
Strips of burlap were then torn from} 
the upper part of the wall and allowed | 
io hang over. These were set afire, but! 
were at once extinguished with a sweep | 
of the Pyrene Extinguisher. 

After the men were through they re- 
ceived the thanks of those who arranged | 
for the demonstration and also an or-} 
der for a dozen more machines and 
liquid.—“‘Pyrene Bulletin.” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 
HeEenkRyY E. REES A. N. WILLIAMS 
Secretary, 
E. J. SLOAN 
Assistant Secretaries, 
E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
W. F. WHITTELSEY. Jz., Marine Secretary 








GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 
“a References on Application 


Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 


Do you read THE EASTEBN UNDER- 
WRITER “ads”? 
They are meant for you. 





THE YORKSHIR 


FRANK & DU BOIS, U. 8S. Managers 


INSURANCE Co., Ltd. 


OF YORK, ENGLAND 


Is now entered for Agency Business in New York, Massachusetts, Obio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 
sider other territory. 

ESTABLISHED 1824 

The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
sented in the United States. 

Ample funds have been furnished for purposes of United States deposit and investment. 


ERNEST B. BOYD, Underwriting Mgr: 


0. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 


52 Wall Street 








331-337 Walnut Street 


American Union Fire 
Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 


(Organized and incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 


PHILADELPHIA, PA. 


Correspondence Invited from Agents Where Not Already Committed 








WHILDEN & HANCOCK 
105 WILLIAM STREET, NEW YORK 








Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,0u0. 
Board of any public conveyance. 
SEE OUR NEW SAMPLE POLICY. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Acciden* and Health Insurance, 
Stockholders’ Liability unlimited. 
Indemnity Clause includes while on the Platform, Steps and Running- 


Assets Over $18,000,000 


Double 


Physicians, Surgeons, Undertakers 


and Dentists receive all benefits of preferred risk without extra charge. 


NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 














16 


THE EASTERN 


UNDERWRITER 





August 22, 1912. 











CASUALTY AND 


SURETY HAPPENINGS 











CASUALTY CONVENTION ENDS 


GREAT AMOUNT OF WORK DONE. 


Seven Sections Hold Separate Meet- 
ings—Old Officers Re-elected—Plan 
Insurance Education. 











The second annual convention of the 
International Association of Casualty 
end Surety Underwriters was brought 
to a close at Old Point Comfort last 
week with the election of the old offi- 
cers, as a tribute to the efficient and 
successful! first year of the combined or- 
ganization. The officers are: 
wheel section. Mr. William Brosmith, 
Travelers of Hartford; secretary, F. 
Robertson Jones, of the Fidelity & Cas- 
ualty Company; treasurer, George E. 
Taylor, of the New Amsterdam Casualty 
Company; librarian, Horace B. Meinin- 
ger, of the German Commercial Acci- 
dent. 

To replace retiring members of the 
executive committee, the following 
were elected: John T. Stone, of the 
Maryland Casualty; William G. Curtis, 
cf the National Accident; W. C. Potter, 
of the Preferred Accident, and C. H. 
Holland, of the Royal Indemnity. 

One of the most important discus- 
sions of the convention had to do with 
the report of the Committee on Insur- 
ance Education of which Frank E. Law 
is chairman. The main proposition con- 
tained in this report, was defeated, 
namely that there be established a per- 
manent “Association for Insurance Hd- 
ucation.” In its place was substituted 
a set of resolutions also introduced by 
Mr. Law, providing for increasing the 
scope of the Bureau of Publicity. These 
resolutions follow: 

Resolutions of Publicity Bureau. 


Whereas, At the first annual conven- 
tion of the International Association of 
Casualty and Surety Underwriters a 
resolution was adopted on October 18, 
1911, providing for the appointment of 
a standing committee on insurance edu- 
cation, composed of seven members, be- 
ing a representative from each of the 
seven sections of the association, for the 
purpose of utilizing the field organiza- 
tions of the companies in the education 
of the public with respect to insurance; 
and 

Whereas, Such committee was ap- 
pointed by the association and has 
labored long and earnestly to effect the 
result desired by the association, till 
now the best method of effecting the re- 
sult has become clear; now, therefore, 
be it 

Resolved, That the International As 
sociation of Casualty and Surety Un- 
derwriters recommends to the compa- 
nies constituting the membership of the 
Bureau of Publicity; 

1. The extension and enlargement of 
the work of the Bureau of Publicity to 
embrace the following objects in addi- 
tion to the subjects set forth in Article 
II of its constitution to wit: 

To gather and collate facts bearing 
on, and establish a library devoted to 
the general subject of insurance in the 
United States and foreign countries. 

To conduct an educational campaign, 
to the end that the public may be in- 
formed as to the importance of insur- 
ance to the community, its function and 
its cost, the methods of insurance com- 
panies, and the burdens imposed by un- 
wise laws. 

To furnish to the public and to the 
members such information as will be 
both in the public interest and promote 
the cause of insurance as a system. 

To co-operate with such individuals, 
institutions and associations, whether 
public, civic or educational, corporate 
or like objects in view. 

To organize the members and thelr 
agents into an effective force for the 
sarrying out of these objects. 

To make such recommendations and 


take such other action as the governing 
committee shall deem to be for the ben- 
efit of the public and insurance as 
system. 

2. The amendment to the constitu- 
tion to express these additional objects. 

3. The enlargement of the governing 
committee to have nine members in ad- 
dition to the manager, seven to be rep- 
resentatives of the casualty and surety 
committees and to be selected by the 
International Association of Casualty 
and Surety Underwriters and two to be 
representatives of the industrial acci- 
dent companies and to be selected by 
the Detroit conference. 

4. The seven representatives on the 
governing committee of the Interna- 
tional Association of Casualty and 
Surety Underwriters to be se 
lected one from each of the seven sec- 


tions of the association. And be it 
further 
Resolved 1. That the International 


Association of Casualty and Surety Un- 
derwriters hereby selects as its seven 
representatives as aforesaid Mr. Walker 
Faxon, representing personal accident 
end health (stock companies) section. 
Mr. Arthur I. Vorys, representing per- 
sonal accident and health (mutual and 
assessment committees) section. Mr. 
Thomas E. Whelan, representing fidelity 
and guaranty and surety section. Mr. 
C. E, W. Chambers, representing plate 
glass section. Mr. W. F. Moore, repre- 
senting burglary section. Mr. Frank E. 
Law, representing steam boiler and fly 

President, William Brosmith, of the 
representing liability (including auto- 
mobile and teams) section. 

2. That the International Associa- 
tion of Casualty and Surety Under- 
writers hereby instructs its representa- 
tives to secure at the earliest possible 
date the extension and enlargement of 
the work of the Bureau of Publicity to 
include the aforesaid educational cam- 
paign, and to secure thereupon the im- 
mediate initiation of the carrying on of 
such educational campaign. 

3. That the International Association 
of Casualty and Surety Underwriters 
1ecognizing that such educational cam- 
paign will necessarily require the ex- 
penditure of funds in excess of the an- 
nual fees now collected for the mainte- 
nance of the Bureau of Publicity, here- 
by instructs its representatives to se- 
cure a modification of Article VI of the 
constitution of the Bureau of Publicity 
to provide for the collection of sufficient 
funds from the companies, not to ex- 
ceed a rate, however, of 1-10 of 1 per 
cent. on the net cash premiums col- 
lected in the previous calendar year by 
the companies in the casualty ana 
surety lines of insurance’ written 
by them. And be it further 

Resolved, That the International As- 
sociation of Casualty and Surety Under- 
writers earnestly recommends to its 
members not now members of the 
Bureau of Publicity that they become 
members of the Bureau of Publicity. 
‘Lhe work of the bureau is too important 
and necessary not to have the active 
and consistent support of every com- 
pany. 

Bureau of Publicity Report. 

Attorney A. F. Gates then submitted 
the report of the Bureau of Publicity, 
detailing the legislation affecting cas- 
ualty insurance enacted in the various 
States during the past year. The report 
in part says: 

“We welcome to the field of kindred 
work the Fire Insurance Bureau of Pub- 
licity and Education. For a number of 
years far-seeing underwriters have been 
persistently at work in an endeavor to 
organize each of the three great 
branches of insurance—life, fire and 
casualty—into associations for mutual 
support, uniformity of action in matters 
relating to legislation, departmental 
practices, and insurance education. 
Their activity has resulted in the orga- 
nization of the Association of Life In- 





Surplus Lines 


business through our office. 


and amounts they carry. 


your interest. 


New York Office, 19 Cedar St. 


Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single 
risk in seventeen (17) syndicates composed of 116 guaranteed 
names of London Lloyds Underwriters that accept American fire 
Immediate binders given; 10% 
commission paid. If you are short of insurance send us full 
information, including list of the principal represented companies 


We invite your patronage and promise careful attention to 


MARSH & [cLENNAN 


London Lloyds 


Chicago Office, 159 La Salle St. 








LOGUE BROTHERS & Co. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 


MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE CoO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
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surance Presidents, the Bureau of Pub- 
licity, Casualty Insurance and the Fire 
Insurance Bureau of Publicity and Bdu- 
cation. Broadly speaking our interests 
are common. The underlying principles 
we contend for are identical. To ac- 
complish results, our methods must be 
open and honorable and of such a char- 
acter that our opinion is sought and our 
advice welcomed. While the underlying 
principles that should govern us are 
common, each of the three great lines 
of insurance have matters of detail 
which can be intelligently handled only 
by those possessed of technical knowl- 
edge in a particular line, 


“The even year does not produce the 
bumper crop of legislation; but thirteen 
States hold regular legislative sessions 
in the year 1912. Hight States have 
held special sessions and the Congress 
of the United States seldom takes a 
vacation. We have received for con- 
sideration 700 bills, 126 of which have 
become law. Many of these bills are 
not ‘concerning insurance,’ but bills re- 
garding which insurance ig concerned. 
The broadening field of insurance com- 
pels the successful underwriter to inter- 
est himself in many lines of legislation 
which did not concern him a decade 
ago.” 


Presidents’ Association Proposed. 


The executive officers of the compa- 
nies engaged in casualty and miscella- 
neous insurance lines had a meeting in 
the Hotel Chamberlin this afternoon 
and discussed the organization of an 
association of insurance presidents for 
the lines of business referred to. A 
committee of five was appointed to pre- 
pare a plan of organization of an asso- 
ciation of casualty and surety presi- 
dents, composed of E. W. DeLeon, chair- 
man, representing the companies of 
New York and adjacent territory; Will- 
iam Brosmith, representing the New 
England companies; H. G. B. Alex- 
ander, representing the companies of 
the Middle West; W. L. Taylor, repre- 
senting the Southern and Southwestern 
companies, and George I. Cochran, rep- 
resenting the Pacific Coast companies. 


Sectional Meetings. 


Officers elected for the various sec- 
tions were as follows: 

Plate Glass Section.—Vice-president 
William F. Moore, New Amsterdam 
Casualty; standing committee, E. H. 
Winslow, president, Metropolitan Cas- 
ualty; H. D. Clark, Massachusetts Bond- 
ing Company; C. D. Eldridge, Maryland 
Casualty; EH. B. Anderson, Royal Indem- 
nity. 

Burglary Section.—Vice-president, V. 
E. H. Hoagland; standing committee, 
Louis F. Butler, E. H. Hall, R. H. 
Thompson, W. P. Learned. 

Surety Section.—Vice-president, Rich- 
ard Deming; standing committee, T. A. 
Whelan, John T. Stone, Corwin Mc- 
Dowell, John R. Bland. 

Steam Boiler Section.—Vice-president, 
Lyman B. Brainerd; standing commit- 
tee, Robert J. Hillas, John T. Stone, E. 
W. DeLeon, Oscar Ising. 

Mutual Accident Section.—Vice-presi- 
dent, M. W. VanAuken; standing com- 





mittee, Arthur I. Vorys, H. B, Hawley, 
M. W. Sweitzer, M W. Munsell. * 

Personal Accident Section.—Vice- 
president, Hedley R. Woodward. Other 
members of the standing committes, 
W. C. Potter, E. S, Lott, B. A. Page, 
W. G. Curtis, 

Action on “Frills,” 

The question of “frills” came before 
the Personal Accident Section through 
a resolution by R. D, Steel. When the 
discussion was reached on this subject 
the foliowing motion by William 
Brosmith of the Travelers, was passed: 

“I move that the matter of policy 
changes be referred to the standing 
committee nominated at this conven- 
tion, and that the companies will adopt 
such changes in the policy forms, as 
may be recommended by the unanimous 
vote of the standing committee and 











that each company deposit with some 
member of the standing committee a 
proxy or authority to abide by the 
unanimous action of the standing com- 
mittee and to make the policy changes 
s0 recommended.” 

J. T. Stone suggested an addition to 
the resolution that the committee be 
instructed to prepare a report and to 
notify the companies of the effect of 
the report not later than October 1, 
and that the proposed policy changes 
become effective January 1, 1913. 





GLOBE INDEMNITY’S COAST PLANS 





General Manager Reid Makes Import- 
ant Appointments for Pacific 
Coast Department. 





During his recent trip to the Pacific 
Coast, General Manager A. Duncan 
Reid of the Globe Indemnity made ar- 
rangements for establishing a Pacific 
Coast Department. In this connection 
Manager Reid made two very import- 
ant appointments. He secured as man- 
ager of the fidelity and surety depart- 
ment, Joy Lichenstein, secretary of the 
Pacific Coast Casualty Co., and as man- 
ager of the casualty department, David 
Duncan, for several years general 
agent of the Frankfort General. 





Prosecution Falls Down. 





After four years of effort the State 
of Ohio failed to prove the charges lodg- 
ed against Judge Michael Donnelly for 
alleged embezzlement in connection 
with the affairs of the defunct Ohio Ger- 
man Fire, of Toledo, of which Company 
he was president. 





Favor An Anti-Rebate Law. 





Local agents in Illinois favor the en- 
actment of an anti-rebate law affecting 
fire and casualty insurance. They hold 
that the enforcement of such a statute 
in other States has proven highly bene- 
ficial to the business. 





Chief W. H. Matthews, of the Orange, 
N. J., fire department has warned prop- 
erty-owners of the city against the dan- 
ger of loose matches, and recommends 
that they be kept where they cannot 
easily ‘be gotten at, especially by chil- 
dren. 
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UNDERWRITERS’ REPORT 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
350 Sansome Street 
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PROGRESS IN PLATE GLASS 


ADDRESS BY WILLIAM T. WOODS. 








President of Lloyds Plate Glass Insur- 
ance Co. Teils Casualty Conven- 
tion of Development. 





William T. Woods, president of the 
Lloyds Plate Glass Insurance Co., spoke 
before the Plate Glass Section of the 
convention of the International Associa- 
tion of Casualty and Surety Underwrit- 
ers at Old Point Comfort last week, on 
the subject of the development in the 
plate glass insurance business. Mr. 
Woods reviewed the history of the busi- 
ness briefly as follows: 

The insuring of plate glass against 
breakage was first commenced in the 
United States about 1867. In that year 
the United States Plate Glass Insurance 
Company of Philadelphia, was organ- 
ized. Its business was principally con- 
fined to writing risks in the city of 
Philadelphia and vicinity. 

In the following year the New Jersey 
Plate Glass Insurance Company was 
organized, and its business for man) 
years was confined to the State of New 
Jersey. About 1870 the Citizens Plate 
Glass Insurance Company was organ- 
ized in New York city, but, after a year 
or so, finding the business unprofitable. 
it retired. In 1874 the Metropolitan 
Plate Glass Insurance Company of New 
York was organized, and its business 
was gradually extended to other States. 

In 1875, some twelve or thirteen indi- 
viduals, appointed two attorneys tu 
represent them and issue policies cover- 
ing plate glass against breakage, as In- 
dividual Underwriters on the Lloyds 
principle, each subscriber being liable 
only for the amount set opposite his 
name on a policy. These underwriters 
in 1882 were obliged to cease issuinz 
these contracts, because of a bill passed 
in the Legislature at Albany in 1882, 
prohibiting the insuring of plate glass 
in New York State, except by regularly 
incorporated companies. The Lloyds 
Piate Glass Insurance Company was i1!- 
corporated in 1882 and took over the 


business of these Individual Under- 
writers. 
In 1876 the Knickerbocker Plate 


Glass and Accidental Insurance Com- 
pany was incorporated, and, in 1879, 
the name of this company changed to 
the Fidelity & Casualty Company. For 
some years thereafter the business of 
plate glass insurance was confined 
largely throughout the country to the 


Metropolitan, Fidelity & Casualty and 
the Lloyds; and those were the good, 
old days in plate glass insurance; rates 
were generally uniform and the busi- 
ness was profitable. Policies and re- 
newals were mainly written at the 
home office, and when placed in the 


* mail were generally considered as good 


as paid for. Now, there are forty- 
seven stock companies in the business, 
and, in addition, several mutual] com- 
panies, located in the Eastern and 
Western ‘States, and competition is very 
keen. 

In the earlier days, Henry Harteau, 
president of the Metropolitan; John M. 
Crane, secretary of the Fidelity & Casu- 
alty; and Jas. G. Beemer, president of 
the Lloyds, were the factors in the 
business, names to-day unknown, n9 
doubt, to many in the insurance world. 
The early plate glass underwriter had 
but little need to exercise underwriting 
skill; store fronts contained mainly 
plain plate glass of ordinary size, set 
entirely in frames; in the cities the 
population was smaller, and greatly con- 
gested districts did not exist; boys 
could find other places besides the 
public streets for baseball and other 
games. To-day, in certain tenement dis- 
tricts, the conditions are such, as to 
render the insuring of plate glass a 
very unprofitable proposition. 

The tendency of the times 
more attractive store fronts, and the 
use Of bent plates, which are very ex- 
pensive to replace, and in addition, for 
many reasons, liable to breakage. There 
are also many styles of patent setting, 
rendering the glass more liable to 
breakage. There are also now in use 
R:any styles of cut, mitred and other 
decorative plates, all of which enhance, 
not only the cost, but the liability of 
breakage. In these days the plate glass 
underwriter must bring into play all his 
judgment gained by experience, so as to 
intelligently accept or decline risks, 
and, if accepted, exact an adequate rate 
for the various classes of risks, other- 
wise, at the end of the year, when the 
annual statement is completed, he will 
find the results disastrous. 

A few years ago, owing to the large 
number of companies engaged in the 
business, and, in consequence, an ap- 
parent scramble for business to obtain 
volume at rates that proved inadequate, 
it seemed wise for the companies to co- 
operate and improve conditions, and it 
was decided to attempt some kind of an 
organization for the betterment of the 
business in Greater New York, where 
a large volume annually was written 
by the companies. This having proved 
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successful, efforts were made to extend 
such co-operation, with the result that 
The Plate Glass Service and Informa- 
tion Bureau was organized early last 
year, and conditions in the business 
throughout almost the entire United 
States have been very much improved, 
and it is to be hoped that the benefits 
to be obtained by membership in the 
Bureau will be recognized by those 
companies not as yet members, and by 
any companies that may enter the busi- 
ness in the future. 


— 


ENTERTAINMENT. 





CONVENTION 
Many and Various Diversions for Dele- 
gates and Families During Spare 

; Hours. 





Chairman George E. Taylor of the En- 
tertainment Committee, had a long and 
attractive announcement to make of the 
diversions planned for the visitors and 
their families. The program for each 
day was as follows: 

TUESDAY, 3:00 P. M. Group Photo.— 
A group photograph of all members and 
guests will be taken at front entrance 
of hotel. A full attendance is requested. 

5:30 P. M. Dress Parade or Heavy 
Gun Practice.—There will be either a 
regimental dress parade or heavy gun 
practice at Fortress Monroe. All mem- 
bers of the associations and guests are 
cordially invited. 

8:00 P. M. Auction and Bridge.— 
There will be Auction and Bridge in 
East Parlor. Prizes for highest scores 
will be awarded to both ladies and gen- 
tlemen. Those desiring to participate 
will kindly so indicate to the chairman 
as early as possoble on Tuesday. 

Dancing.—There will be informal 
dancing in the grand ball room through- 
out the evening. 

WEDNESDAY, 3:00 P. M. Boat Trip. 
—A boat will leave wharf near hotel, 
visiting places of historic interest about 
the harbor. Those desiring to make the 
trip will please give their names to the 
chairman as early as possibie. This will 
be a delightful sail and we hope that 
all who possibly can will take the trip. 


THURSDAY, 2:30 P. M. Trolley Trip. 
—Special cars will leave the front of the 
hotel to visit the Soldiers’ Home, Hamp- 
ton Institute and the Newport News 
Ship Building and Drydock Company’s 
ship yards. Those desiring to make the 
trip will please give their names to the 
chairman as early as possible. 

Each event on above program will 
take place exactly at hour noted and 
strict punctuality on the part of those 
desiring to participate will in every case 
be necessary. 
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PLAN BIG EDUCATIONAL WORK 


FRANK £. LAW DESCRIBES SCHEME 








To Establish Permanent Library and 
Employ Prominent Counsel as 
Manager. 





Frank E. Law, vice-president of the 
Fidelity & Casualty 'Co., made an inter- 
esting report before the convention oi 
the International Association of Casv- 
alty & Surety Underwriters last weex 
at Old Point Comfort, on the work of 
the Committee on Insurance Education, 
which was appointed a year ago on 4 
motion made by John T. Stone, presi- 
dent of the Maryland Casualty Co. 
After carefully considering the matter, 
the committee decided that the best 
way to bring about the results desired 
was through the formation of the Asso- 
ciation for Insurance Education. Arti- 
cles of agreement were drawn up ani 
signed by a number of the larger com- 
panies. The objects of the association 
were set forth as follows: 

The objects of the Association shall be: 

To gather and collate facts bearing on, 
gind establish a library devoted to, the general 
subject of insurance in the United States and 
foreign countries; 

To conduct an educational campaign, to 
the end that the public may be informed as 
to the importance of insurance to the com- 
munity, its function and its cost, the meth- 
ods of insurance companies, and the burdens 
imposed by unwise laws; 

To furnish to the public and to the mem- 
bers such information as will be both in the 
public interest and promote the cause of in- 
surance as a system; 

To co-operate with such individuals, insti- 
tutions and associations, whether public, 
civic, or educational, corporate or mutual, 
as have the same or like objects in view; 

To organize the members and their agents 
into an effective force for the carrying out 
of these objects; 

To make such recommendations aml take 
such other action as the Governing Commit- 
tee shall deem to be for the benefit of the 
public and insurance as a systein. 

In outlining the work proposed for 
the new organization, Mr. Law said: 

It is recommended that the International 
Association take steps to secure if possible 
the merger of the Bureau of Publicity with 
the Association for Insurance Education. It 
is believed that such merger will result in 
more effective work all round in matters of 
insurance education, publicity, and _ legisla- 
tion, and will produce economies of no little 
importance. It is further recommended that 
the offices for the Association for Insurance 
Education be located in New York. ‘The 
advantages of a location in New York are 
manifest. It is a location which is most 
convenient to everyone, since everyone comes 
to New York from time to time on other 
business. It is the natural center also from 
which to direct operations on a National 
seale. 

The Association for Insurance Education 
should seek co-operation with the National 
Association of Manufacturers. The two As- 
sociations are natural allies. ‘The interests 
of manufacturers and insurance companies 
are certainly in ninety per cent., out of a 
possible one hundred per cent., identical. Co- 
operation should also be sought with cham- 
bers of commerce, merchants’ associations, la- 
bor organizations, and other institutions 
throughout the country. 

Co-Operation Urged. 

The Association for Insurance Education 
should also seek co-operation with the vari- 
ous organizations maintained by the life, fire, 


and marine insurance companies for publicity 
and legislative work. Casualty and surety 
insurance, companies have many interests in 
common with life, fire, and marine insurance 
companies, as for instance,. taxation, author- 
ization of rate-making associations, opposition 
to State insurance, ete. It is evident that 
all insurance companies should unite in sup- 
porting measures to combat State insurance. 
The liability insurance companies are on the 
firing line just now. The turn of other in- 
surance companies will come later. The lia- 
bility companies should have the support in 
the fight they are making of all insurance 
companies, whatever lines of insurance they 
are writing. Some insurance companies, not 
writing employers’ liability and workmen’s 
compensation insurance selfishly say, ‘The 
battle you are fighting does not concern us, 
we are not affected yet. It will be time 
enough for us to act when it is proposed to 
establish State insurance in our lines of busi- 
ness.’’ Those who talk thus have little idea 
how things come about in this world. Their 
lack of foresight and heedilessness of the duty 
of preparing against the evil day is well 
illustrated by the following little fable. 

It ig my sober, deliberate judgment that 
all insurance companies, in whatever line’ of 
insurance they are engaged, should co-operate 
together to combat State insurance. The only 
way to combat it effectively is to establish 
a proper organization for doing the work, an 
organization such as the Committee on In- 
surance Education proposes, an Association 
for Insurance Education. 


The question is often asked—How does the 
Committee on Insurance Education propose 
to carry on the campaign of education? Will! 
not the work of doing anything really worth 
while be too costly and is not the task of 
educating the public so enormous as to make 
any efforts in this direction futile? This 
criticism would have force if it were sup- 
posed that the work was to be done ail at 
once. But this is not the case. The work 
is the work of years, and the Association 
of Insurance Education is to be a permanent 
organization. So much for time, now as to 
method. We have ancient, established anu- 
thority for method: “For precept just be 
upon precept, precept wpon precept; line 
upon line, line upon line; here a little, and 
there a little.’”’ Constant dropping will wear 
away the hardest stone. Constant eduéa- 
tional effort will in time dispel the densest 
ignorance. To change the metaphor, we 
propose to turn on the brightest light of 
publicity and to keep everlastingly at the 
job of lighting up the dark places. Now 
for a little more definite and concrete state- 
ment of method. 

We propose to have a General Counsel to 
direct the work of the Association for In- 
surance Education. He must be a leader in 
the community and already possess the re- 
spect and regard of the community. We 
propose to furnish him with proper assistants 
and tools to do his work. One of the most 
important of these tools is a library, which 
will furnish the means of knowing what has 
been done in insurance all over the world 
and what has been the experience with each 
plan of insurance tried. We propose to make 
this library so complete and so valuable that 
it will be the Mecca of students of insur- 
ance from all over the country and will be 
of the greatest assistance to insurance com- 
missioners, daw makers, State executives, 
commissions, and the general public. This 
library shall be free to all. We propose 
to furnish the General Counsel with com- 
petent advisers, one from each of the seven 
kinds of insurance business represented in 
the membership of the Association (see Con- 
stitution, Article IV., Section 3). These 
advisers shall study the problems connected 
with their own kind of insurance business 
and furnish the General Counsel with the 
results. 

The activities of thé Association will have 
to do, first, with bills which’ it is proposed 
to enact into law, and second, with laws 
already upon the statute books. 

A few examples will assist in understand- 
ing the method. Let us suppose it is pro- 
posed in some State to enact a law increasing 
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the rate of taxation on premiums. The 
General Counsel will prepare the argument 
against such increase. He will put this into 


the hands of the agents for the companies - 


and have the agents present the matter to 
the influential men in their respective com- 
munities and get these men to talk and write 
to their representatives in the legislature. 
He will see that proper representations are 
made to the chambers of commerce, mer- 
chants’ associations, labor organizations, and 
others throughout the State. He will appear 
ave proper representatives ap- 
pear at such legislative hearings as may be 
given on the bill. He will, in short, turn 
on the light of publicity to the fullest possi- 
ble extent. He will also to a m te 
extent, and so far as the expense is war- 
rauted, utilize the public prints to get the 
case against the proposed legislative action 
before the community, so that every one wil! 
understand just what is being done. 

Or let us suppose it is a bill establishing 
compulsory State insurance that is already 
pending or which the workmen's compensa- 
tion commission is proposing to have intro- 
duced into the legislature in a given State. 
Exactly the same course will be pursued. 
The workmen’s compensation commission will 
be supplied with the fullest data bearing on 
the question so that it may reach a right 
decision. The agents of the companies will 
be utilized to put the fullest possible infor- 
mation before the people of the community. 
Again it will be the light of publicity that 
will be turned on, 

Studies will be made of the working of 
existing laws and the results of these 
studies communicated to the proper author- 
ities and followed up. 

The facts regarding bad laws will be pub- 
lished, and through the agents of the com- 
panies and other methods of " enesnaaad a 
sentiment aroused for their repeal. 

Always the aim will be to make the Asso- 
ciation of Insurance Education of real service 
to the community, recognizing that what in 
the long run and in a true sense is bad 
= the companies is bad for the community 
also. 

It will have been noticed that a recom- 
mendation to co-operate with labor organiza- 
tions ‘has been made. It is believed that 
insurance companies have held aloof from 
labor organizations altogether too much. The 
interests of the working man are often harm. 
fully affected by legislation that imposes 
burdens on insurance companies. 

The Committee feels that the argument 
for the establishment of an Association for 
Insurance Education. and for the merger of 
the Bureau of Publicity with such Associa- 
tion, is unanswerable, and hopes that its 
recommendations may be adopted. A great 
deal of publicity work is being done by 
several of the companies now, and it is only 
right that these companies should be relieved 
of this burden, and the burden assumed by 
all of the companies acting in unison in such 
an Association for Insurance Education as is 
here proposed. This is no time for any 
company to sit by and refuse to do anything 
or refuse to contribute to the expense, selfish- 
ly relying on other companies to fight the 
battle for it. 


WANTS AUTO SCHEDULES. 








Missouri Insurance Department Notifies 
Companies to File Statistics 
on Rates. 





Insurance Superintendent Blake of 
Missouri has notified the insurance 
companies writing automobile insur- 
ance in that State that he will investi- 
gate the rates on fire insurance on auto- 
mobiles. The companies are asked to 
file their schedules. Liability insur- 
ance on automobiles is outside the 
province of the insurance department 
as regards regulation of rates, as the 
new rating law deals only with fire in- 
demnity and the inquiry is to be con- 
ducted under that statute. Within the 
last year the companies have advanced 
the rates on fire insurance on autos in 
Missouri about 20 per cent. Formerly 
a flat rate prevailed, but the tariffs of 
recent years have created a graded 
scale by which the rate depends on the 
value of the car and amount of insur- 
ance to value. 


Condemn Buildings at East Orange. 





Because of their fire hazard the buyild- 
ings at 604 and 608 Main street, Hast 
Orange, N. J. have been condemned by 
Building Inspector John G. Scott. 





Sacramento Agents Adopt Buffalo 


Resolution. 





At a meeting of the Sacramento (Cal.) 
Fire Insurance Agents Association in 
that city August 1 a resolution was 
adopted heartily endorsing the stand 
taken by the Intercity Conference of 
local agents at Buffalo June 24, 1912, 
in respect to the subject of underwriters’ 
agencies. 
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Circumstances surround- 

Things That ing the employment of 

Go to Make a young man some- 

a Hazard. times beset him with 

temptations too strong 
for him to resist and make an appar- 
ently ordinary fidelity risk in fact a bad 
and undesirable one. 

‘He takes up his work with a clean 
record. He is free from vices, great 
and small; up to that time a youth of 
character. The new position is out- 
wardly one of the thousands in mer- 
cantile houses offering some, but not 
@ great deal of opportunity to go 
wrong, and, therefore, acceptable as a 
piece of business for our company. 


Nevertheless, again and again, in 
clearing up a claim on a bond of this 
kind we learn of some condition over- 
looked when the application was taken 
and responsible in some degree to the 
employe’s downfall. Then nothing can 
be done except wish we had only known 
of that circumstance when the applica- 
tion was presented to us for considera- 
tion. 

A young clerk in a Middle West trust 
company had won his title to a position 
of considerable responsibility. He was 
married, and, in his own judgment, was 
obliged to provide for his family on a 
scale befitting the social dignity of a 
bank employe in a city of medium size. 
Then he found a bucket shop upstairs 
in his company’s own building. He was 
only 24. He got $65,000 from the bank 
and is now serving 10 years. 

Though this is not strictly a case per- 
taining to this department, the weak- 
ness which that bucket shop placed in 
the risk on that young man’s bond 
affects purely fidelity as well as bank 
business. A corporation which rents 
space in its own building to a bucket 
shop is morally almost a party to the 
vwrong-doing of its employes. 

We cannot refuse to bond every 
young man whose offices are across the 
hall from such an institution, to be 
sure, but the presence of the tempta- 
tion at the youth’s door suggests some 
inquiry and his acquaintance with the 





SPECIAL TALKS WITH LOCAL AGENTS 





frequenters of the shop, calls for rigid 
examination of an applicant’s strength 
of character to resist the lure daily be- 
fore his eyes. 

The manager of a factory not 40 
many miles from that city was another 
young man receiving the pittance of 
$60 a month for important work of 
heavy responsibilities. He very much 
overdressed for one thing, and other- 
wise lived in suspicious luxury. Bul 
his employers were so negligent of this 
plain evidence of wrong that they bor- 
rowed from their $60-a-month employe 
the very money which he had stolen. 

Looking at this case with wise hind- 
sight, it is easy to see the signs of a 
thoroughly undesirable risk on a surety 
bond. But perfunctory inquiry into the 
circumstances of the applicant’s life, 
especially a young man’s, would have 
missed even so bald evidence of the 
character of the risk as existed in that 
particular instance, 

We prefer our agents to obtain the 
largest amount of knowledge practi- 
cable about the conditions of an appli- 
cant’s employment, inside and outside 
his office, and thus, by the use of a little 
foresight, save us whenever possible the 
pains of looking backward through the 
papers of our claim department.—U. S. 
F & G. Bulletin. 


ses 8s 
Agent: Certainly not. 
| Don’t Neither do any of the 
Expect to company’s policyholders, 
Get Hurt. but they all carry accl- 
dent insurance just the 
same. This policy. does not insure 


against what you expect, but against 
what you are not sure of. What we 
expect and what we get are not usually 
able to recognize each other when 
they meet on the street. Every dis- 
ability claim which the company ever 
paid was paid to a man who didn’t ex- 
pect to get hurt, but who insured him- 
self against it just the same. 

‘No; I suppose you never did think 
of it in just this way before, but some 
day you may be mighty glad that you 
signed this application to-day. 





TROUBLE OVER STOCK OWNERSHIP 





Court Asked to Untangle Snari in Con- 
nection with New Jersey Lia- 
bility Ins. Co. 





The courts have been asked to un- 
tangle a snarl in connection with the 
affairs of the recently organized Manu- 
facturers Liability Insurance Company 
of Newark, N. J. Former State Motor 
Vehicle Commissioner J. B. R. Smith, 
ecunsel for the company, claims owner- 
ship of 10,000 shares of the institution's 
stock, and an injunction preventing its 
transfer has been issued. The stock 
had been on deposit with a Trenton 
bank as collateral for a loan of $10,000. 
Some days ago, it is claimed, D. L. 
Webster, secretary of the company, 
called at the bank with another man, 
supposed to be A. E. Williamson, presi- 
dent of the company, and stated that 
they wished to pay off the note and to 
obtain the collateral. 

Former Governor Stokes, president of 
the bank, was not in at the time, but 
the assistant cashier, J. Cadwalader 
Slack, accepted the $100,000 in currency 
and turned over the note and the col- 
lateral. Later Mr. Smith received a 
letter from Mr. Williamson informing 
him that the note had been paid and 
that he was thus relieved from all lia- 
bility. 

Mr. Smith went to Trenton at once 
to find out what was happening and 
then he was told about the visit of the 
two men to the bank. He also discov- 
ered that subsequent to the payment of 
the $100,000 a check for $50,000 of the 
company’s deposit had been turned in- 
to currency. 

Soon thereafter there was presented 
at the bank another check for $100,000, 
made payable to the company, with 2a 
request that it be certified and made 








payable in New York funds. This was 
done. 

The order of Chancellor Walker en- 
joins the defendants from making any 
use of this check, pending a further 
hearing. 

Mr. Smith charges that the trans- 
actions just. narrated “form a part of a 
scheme to defraud your orator, and to 
secure for the said A. E. Williamson 
and D. L. Webster control of said com- 
pany, with its assets.” 

Mr. Smith also states that the stock 
involved is absolutely necessary for 
him to own and control, in order that 
he may consummate the agreements 
made with the company at the time of 
the purchase of the stock. 

The Manufacturers Liability Insur- 
ance Company was formed by members 
ot the Manufacturers Association of 
New Jersey, for the purpose of writing 
industrial insurance. 

(Mr. ‘Smith was one of the original 
promoters. The officers are: . 5, 
Williamson, president; D. L. Webster, 
secretary, and J. E. Roberts, treasurer. 

The board of directors is composed 
of Henry Annes, Willis L. Brownell, 
Victor Garrett, Harry S. Maddock, 
Samuel L. Moore and Milton J. Schloss. 








READ <Q 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY ~- 








DON’T BE MISLED 


into thinking that INDUSTRIAL BEALS and ACCIDENT BUSINESS 
not essential in the FULLY- 
INDUSTRIAL POLICIES ARE NOT 


RA y 
¥ SALE and FURNISH PROTECTION JUST 


LL PAY ANY AGENT TO PUT A SOLIGITOR AT WORK EX- 
pt ht ON THIS CLASS OF BUSINESS. 

HE MASSACHUSETTS BONDING and INSURANCE CO., is 
the ae and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANC IT CAN TELL YOU HOW TO MAKE MONEY OUT OF IN- 
DUSTRIAL 0 or SEMI-COMMERCIAL BUSINESS. 


$8 Communicate With the Manager of Our Industrial Peqaztment 3 
IT L PAY YOU TO Do BUSINESS WITH THE 


MASSACHUSETTS BONDING & INSURANCE Co. 


77-85 STATE STREET, BOSTON, MASS. 
T. J. FALVEY, Presi : 
FIDELITY and SURETY BONDS. BURGLARY “INSURANCE, LIABILITY, 
WORKMEN'S COMPENSATION, AUTOMOBILE, HEALTH, 


ACCIDENT, and PLATE GLASS INSURANCE 








The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 


ER ecuintiidranseetheandauk kedvavebussecess $10,678,673.37 
Capital and Surplus.................sceeeeees 3,124,412.06 
Lesses paid te June 30, 1912.............. 39,481,720. 02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen's Collective, Workmen’s Compensation, Elev ator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 








FIDELITY AND SURETY BONDS 


INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 
This Company is not a party to any agreement for control of rates 
BILLINGTON, HUTCHINSON & COMPANY 

GENERAL AGENTS 


3 South William St., New York City 425 Walnut St., Philadelphia, Pa. 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus : R ’ $290,000.00 


President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


Home Office, 47 CEDAR STREET 
Chartered 1874 
PERS RSNA: NAL A L ACCIDENT POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 














THE SIGN _OF GOOD CASUALTY INSURANCE 











HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 
Seaieniee 55 JOHN STREET 
F. W. LAWSON New York 
Gen Manager 
Liability, Accident, Elmer A. Lord & Co. 
145 Milk St., Boston 
Burglary, Boiler and Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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TALK TO “COL. BILL DAVIS” 


MANAGER OF AGENCIES 


INDEPENDENT LIFE 


INSURANCE COMPANY 


NASHVILLE, TENN. 


ABOUT OPPORTUNITIES 


FOR 


WIRE” GENERAL AGENTS 


TENNESSEE, KENTUCKY and ALABAMA 
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Great Southern Accident & Fidelity Co. 





Capital fully paid in - - 
Assets over - - ~ m ‘ 


F, S. ETHERIDGE, 


HOMé OFFICE, ATLANTA, GEORGIA 


Writes Accident, Health, Liability, Burglary 
and Bonds of all Kinds. 


$250,000 
300,000 


The Company is now Managed by well known experienced men 


J. G. CLOUD, 











SCRANTON 
Lire 


Has work for every good life agent in this 
territory. The more the merrier. 


New Policies---Renewal Contracts 


BOTH LIBERAL— 


J. B. DOCHARTY, Jr., Agency Director 
Colonial Trust Co. Bldg. - - Reading, Penna. 





Wanted Special Agents 





For Company beginning Business ‘ 
with Paid-Up Capital of $300,000 8 


Guaranty Fund Deposited with the State of Texas $150,000.00 
Good Territory Open in Several Southern and Western States 


Commonwealth Bonding and Casualty Ins. Co. 


Address Agency Department 


Flat Iron Building, Fort Worth, Texas 





INDUSTRIAL ACCIDENT AND HEALTH 


Prudential Casualty Company 


HOME OFFICE, INDIANAPOLIS 





Capital Stock fully paid up - $600,000.00 
Gross Assets - - - - - 817,022.09 
Surplus to Policy Holders - 729,957.21 


President General Manager 
ACCIDENT - - - LIABILITY (all lines) - - HEALTH beet ‘ 
BURGLARY (all lines) - - ----- - PLATE GLASS Liability Accident 
AUTOMOBILE PROPERTY DAMAGE - COLLISION : 
PHYSICIAN’S LIABILITY AND DEFENSE - - - - - - Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of Awmerira 


HOME OFFICE NEW YORK 











Home 
Office Building 














FIREMEN’S INSURANCE CO. 
NEWARK, N. J. 


Statement January 1, 1912 


SES aioe ik doce: s4banuranees $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities................. 261,030 
tS 2,808,680 
RE, GR $6,375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 











INSURANCE COMPANY OF NORTH AMERICA 
weyers 
ms “ae 


MARINE 


AND INLAND TRANS.- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO.- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 
ORGANIZATION 


$154,461,000. 





ETS - $16,953,773 


LIABILITIES - $8,649,873 
NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Secretary 




















